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DUTY ON AUTOMOBILES CUT TO 10% 





Bohannon’s Plan for Car 
Sales Within Industry Gets 


Cincinnati, 


Denver O. K. 


Distributors and Dealers 


Favor Continuous Cam- 


paign, Rather Than for Intensive Week 


Or Over Fi 


INCINNATI, O., March 


ixed Period 


25.—Leading dealers in Cin-| 


cinnati are heartily in sympathy with the suggestion of | 


J. A. Bohannon for a campaign to put cars into the hands} 


of all persons affiliated with or who derive revenue from the 


motor car industry, though t 


he plan for an intensive week | 


or a fixed period is not looked upon so favorably. 


They contend that that would 
prompt manufacturers to fix that 
period for bringing out new mod- 
els thereby causing a slump in 
sales prior to announcement, 


LE. G. BUDD MARCH SALES 
SHOWING BIG INCREASE 


John C. Meyer, Reo distributor, | 


said: 


own industry. If the thousands of 
persons who live off or derive con- 
siderable of their revenues [from 
any division, they should start buy- 
ing and thus end this vicious cycie 
and get the general public to follow 
their lead. A wave of buying should 
start from the inside in order to 
stimulate those in no way connect- | 
ed with the industry. I do not 
favor an intensive week, but feel 
that the campaign for sales within 
the trade should be continuous.” 
Earl S. Gahagan. Studebaker dis- 
tributor, said: “It is a_ bright 
thought and one that should have 
come to all of us long ago. It} 
should not be concentrated in any | 
fixed period, but we should keep 
after that coterie of persons con- 
tinually. 


all along the line, and if dealers 
can get proper co-operation from 
inside, the industry business soon 
will be showing a decided spurt.” 
L. T. Patterson, Chrysler distrib- 
utor, said: “If a clothing salesman 
went about in shoddy or worn 


clothes he would save considerable | 


trouble selling new clothes to cus- 
tomers. 

“By the same reasoning the man 
in any way affiliated with the mo- 


(Continued ~ on Page 2) 


Increased Roa 


“It is a most excellent idea. | 
The only question is the extent of | 
co-operation we can get from our} 


Mr. Bohannon’s interview | 
will have a most heartening effect | 


Philadelphia, March 25.—The Ed- 
ward G. Budd Manufacturing Com- 
pany reports that 
|cates an increase in March 
million dollars. 
| Unfilled eustomers’ 


shipments are | 
| now running at a rate which indi- | 
Sales | 
over February sales of close to a| 


releases on! most 





ROCKELMAN RESIGNS AS 
SALES MANAGER OF FORD 


Detroit, March 25.—Fred L. ated 
elman, general sales manager of the | 
Ford Motor Company since 1925, atl 
day resigned his position. 

It was stated here that Mr. Rock- | 


of a disagreement with other offi-| 
cials over the sales pulicy of tue 
company. 

Mr. Rockelman was one of the 
oldest employees of the Ford Motor 
Company in point of service, hav-| 
ing been associated with it for| 
twenty-six years. 


} 
GREAT LAKES CONFERENCE 
TO HEAR TRADE REPORTS 





Detroit, March 25.—Reports of the 
| bankers and chamber of commerce , - 
| committees, supplementing the re- 
| ports of thirty-one commodity com- 

mittees, will complete the business 
pictures to be presented at the 
seventh annual meeting of the 
|Great Lakes Regional Advisory 
Board, which is scheduled to be 
|held at the Statler Hotel here to- 
morrow. 
Charles F. Kettering of Federal 
Motors, universally known as the 
inventor of the Delco-Light system, 
|which is standard equipment on 
automobiles, will be the 


total more than $13,000,000, as com- | held in connection with the con- 


total at the beginning of March! speaker at a noon luncheon to be | 


pared with $8,000,000 a year ago. 


ference. | 


USED CAR FINANCING LOWER | 
IN JANUARY THAN DECEMBER 


ASHINGTON, March 2 


ithan in the financing of 


Special from A. D. N. Washington Bureau 


25.—There was a larger volume! 
of financing, both in money and number of units, in 
used cars in January as against the same month of last year 


new 


cars in the same relative 


periods, it was disclosed by the Department of Commerce. 


On the other hand, while 
financing of used cars in January 
was greater than in January, 1929. 
there was a decline from the num- 
ber of units in December last. | 

The number of new automobiles, 
jused Cars | and ot other unclassified 


d Building 


Seen as Economic Boon 





HICAGO, March 25.—Prompt 
and effective response of in- 
dividual states to the program of 
expansion in highway construc- 
tion outlined by the National 
Building Survey Conference is re- 
flected in a report made today by 
William M. Kinney, general man- 
ager of the Portland Cement As- 
sociation. 


“That state officials are respond- | 


ing wholeheartedly to President 
Hoover’s suggestion to speed up 
public work is made evident,” said 


Mr. Kinney, “by comparison of con- | 


crete road and street award figures 
for the first two months of 1930, as 
compared with the same months of 
revious years. At the end of the 
First week in March contracts for | 
18,751,405 square yards of hard road } 
construction had been awarded for | 
immediate work.” 

This yardage is an all-time rec- | 


ord for early contracts. At the end power o 


| 


| 


| 


,;has the total for the same period | 


;amounted to more than 
square yards. 

“Iowa, as usual, is 
States in early awards,” said Mr. 
Kinney. “Iowa's total for early 
| March nearly 4,000,000 square 
| yards, 
|concrete work on 
| highway program. 
“There can be no doubt that the 
unprecedented volume of street and | 
highway work now under contract 
will prove to be an important factor 
in reducing unemployment and in| 
| stabilizing the economic situation | 
generally. The effect of this great 
activity will be felt in every de- 
partment of industry, for it creates 
a demand for all types of road} 
building equipment, for sand, stone, 
|cement, steel and the other mate- 
| rials necessary to the building of 
| modern —_- The bag wd 

many thousands of indi- | 


12,000,000 
leading the 
is 


the statewide 


of the first week in March, 1928,| viduals will be increased, with a 


the awards totaled a little over 16,-| 
000 yards, but in no other year | 


| consequent tonic effect on business 
of all sorts.” 


most of which represents | 


| of 
| $51,006,036 for January, 


|}uary of last year. 


the * 


motor vehicles financed in January 
as reported to the department by 
423 automobile financing organiza- 
tions, was 162,060, on which $72,- 
011,702 was advanced, as compared | 
with 171,205 on which $78,410,747 
was advanced in December and 
| 152,226 on which $74,278,753 was 
advanced in January. 1929. 

Financing of new cars in- 

creased in number from 73,657 

units in December to 176,594 in 

January, but declined from $46,- 

127,507 to $44,374,582, thus indi- 
cating a larger selling of cars in 

the low-priced class. As com- 
pared with January, 1929, there 
was a decline from 77,684 units, 
representing $48 156,587 in Janu- 
ary of this year. 

In the used car division a total | 
of 80,694 units were financed in | 
January to the extent of $25,576,240, | 
as against 91,593, representing $29,- | 
648,715 in December and 67,603 units, 





/on which $23,090,482 was advanced | 


in January, 1929. 

The volume of wholesale financing 
in dollars as reported during Jan- 
uary by 153 concerns was $53,037,361, 
which 128 concerns reported 
1930, as! 
compared with $36,689,052 for Jan- 


Detailed statistics are given be- 
low, by months, new cars and used 
cars being shown separately, while 
some of the smaller firms found it 
impossible to segregate their op- 
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REDUCED FROM 25% IN LINE 
WITH PROPOSAL BY INDUSTRY 


elman’s resignation was the result Senate Action on Parker Bill May Be Delayed 


Indefinitely; Stiff Fight Seen; Measure 
Passes House 


By FRANCIS P. DAILY 
ASHINGTON, March 25.—A reduction from 25 to 10 
per cent. in the duty on automobiles, as agreed to and 
recommended by the National Automobile Chamber of Com- 


merce, was carried through 


successfully in the Hawley- 


Smoot tariff bill as enacted by the Senate. 
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U. S. RUBBER IN REALTY 
DEAL WITH HEARST FIRM 
New York, March 25.—The United 
States Rubber Company has sold to 
the Apperson Realty Company, rep- 
resenting the Hearst interests, the | 
property at 232 West 58th St., ad- 
United States Rubber | 
at 1790 


twenty-story building 


Broadw ay. 


This is the second reduction in 
| the automobile tariff in the past ten 
years, the automotive industry 
agreeing to the slash in each in- 
stance and thus putting itself on 
record as about the only importan 
industry that has not only refrain 
from seeking a higher duty on its 
products but has actually encouraged 
a reduction. 

The duty on automobiles in the 
Underwood tariff act of 1913 was 
45 per cent., and this was cut to 25 
per cent. under the Fordney- 
McCumber act of 1922. 

Under the new tariff act the duty 


of 25 per cent. is retained on trucks 
' ralued ; 


chasiia Vv lued. = 


" 


$750 or m 
while the duty on motorcycles ore, 
cut from 25 to 10 per cent. 

With Congress scheduled to ad- 
journ in June and the Senate still 
confronted with Muscle Shoals, 
prohibition and annual appropri- 


ation bills, Senate leaders today 
expressed the opinion that action 
| on the Parker bus regulation bill, 
| which was passed by the House 
| yesterday, may be deferred in- 
| 

| 








definitely. They had no idea 
when the Parker bill could be 
taken up. 

Steam roller tactics were used in 
| putting the Parker bill through the 
House, the vote being 218 for to 115 
against. The measure faces a stiff 
fight in the Senate, particularly on 
account of the demand on the part 
of the railroads that certain provi- 
| sions be included and with Senator 
| Couzens of saichigan insisting on 


(Continued on Page 7 2) 
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Car, Truck Dealers Sold 


10,214,064 Units 1 in 1929 


EW YORK, March 25.—Auto- 

mobile dealers of the United 
States in the five-year period 
from 1924 to 1928, inclusive, sold 
and serviced an average of more 
than 7,250,000 motor vehicles an- 
nually and capped this remark- 
able performance by selling 10,- 
214,064 cars and trucks in 1929, ac- 
cording to figures compiled by the 
National Association of Finance 
Companies. 
In commenting on this record, C. 


C. Hanch, general manager of the | 
N. A. F. C., declared that in his| 


opinion the “vehicle of distribution 
composed of the automobile dealers 
of the United States is one of the 
most effective machines ever con- 
ceived or created.” 

Regarding the _ record-breaking 
sales of 1929, Mr. Hanch said: 

“There were 3,600,000 carloads of 
automotive freight shipped over the 
railroads in 1929. The automobile 
dealers made all of this possible, 
and there are evidences that they 
have not been properly appreciated 


| by either the producers or public, 
| They have always had a hard battle 
| under adverse circumstances, but 
when the automobile industry put 

up to them the sale of 10,214,164 
motor vehicles during 1929 the 
| strain was too great and the axles 
|of the good old wagon sprung un- 
| der the load. 

“The result was an abnormal 
carry-over from 1929 to 1930, but 
the automobile dealers are making 
@ courageous fight to clear the 
decks, and, with effective support 
of the organized finance companies 
of America, they are accomplishing 
the desired result, and the outlook 
for normal business in the near fu- 
ture is encouraging.” 

The tabulation herewith relates to 
the United States only, and was 
compiled in the following manner: 

The first column, “New Cars Sold,” 
}is production, minus exports, plus 
imports. This is assumed to be the 
same as retail sales, which would 
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CAR, TRUCK SALES 
10,214,064 IN 1929 


(Continued from Page 1) 


be true if the end of each year wit- 
nessed the same carry-over This 
is not quite the case. but in the long 
run the error thus introduced tends 
to cancel out. and is of little im- 
portance. The figures in the final 
column, “Used Sold in Per Cent. of 
New.” and in the first two columns 
under the heading “Per Cent. Sold 
on Installments” are based on in- 
formation derived from several 
sources, chiefly reports made by 
hundreds of finance companies and 
thousands of dealers, collected an- 
nually by this association and by | 
the National Automobile Dealers’ | 
Association. The other columns are 
computed from those above de- | 
scribed. It is claimed that the re- | 
sults are near enough to the truth | 
for all practical purposes. 

In the ten years since the be-| 
ginning of the table, the number | 
of new cars sold has been multi- 
plied by two and one-half, while; 
used cars have increased more than | 
fivefold. Correspondingly, while in| 
1919 used cars handled by dealers 
numbered less than 60 per cent. of 
the new ones, in 1939 they were over 
120 per cent. While sales of new | 
cars last year were 22 per cent. | 
greater than the year before. sales | 
of used cars increased 26 per cent. | 

CARS SOLD 
New Used 

Cars 

1,086,526 


Used Cars 
Sold 


New Cars 
Sold 
. 1,201,287 


Year 
3939... 
1920.. 
1921.. 
1922 
1923 
1924 
1925.. 
1926... 
1927. 
1928. . 


2,335,288 
2,617,376 
2,570,969 
1,738,889 
.2,198.177 
2,808,525 


TOTAL 

SALES 

New and 
Used 


New and 
Used 
2,937,508 
3,393 441 | 
2,651,301 | 
4,132,014 | 
6,387,769 
6,342,429 
7,629 534 
7,549,480 
6,550,816 

6,435,102 10,214,064 | 
Used | 
Per ct. Sold on Sold in 
—Installments— _ Peret. 
Used All of New 

44 57 _ 58 

47 65 


f 70 | 

51 68 | 

68 j 

91 | 

98 | 
89 
118 
117 
121 





| September 
| October ..... 


8.210.058 | - 


House Passes Bus Bill 


(Continued 


consideration of a similar measure 
of which he is the author. 

_ In the final stages of the bill's 
journey of the House Representative 
George Huddleston of Alabama 
made a last minute move to have 
the measure sent back to the Inter- 
state and Foreign Commerce Com- 
mittee, and thereby pigeonhole it 
This motion was defeated, 236 to 104. 

Every motor bus line operating in 
interstate commerce is required un- 
der the terms of the bill to obtain 
a license from the Interstate Com- 
merce Commission, which is put in 
charge of administration of the act. 

Applicamts for licenses would be 
required to show that their service 
is required by the public, and to 
show that they are equipped to give 
adequate service. 

Where not more than three states 
are to be covered by a bus line, a 
joint board representing those states 
would make the preliminary investi- 
gation as to its fitness for the li- 
cense and pass upon questions of 
service that later arise. 

The It. C. C. would have the 
pewer of review, however. Bus 
lines operating in more than 
three states would be subject to 
direct regulation of the I. C. C., 
including preliminary investiga- 
tions incidental to the granting 
of licenses, which are to be known 
as “certificates of convenience 
and necessity.” 
Representative 

ford of Georgia 


William C 
declared that 


Lank- 
the 


from Page 1) 


Parker bill is a “treacherous legis- 
lative proposal,” pointing out that 
the states will lose 


every vestige of control over bus 


transportation on their highways.” | 


“Lurking in this bill are dan- 


gers of serious consequence to the, 
Lankford 


public,” Representative 
said. “Who would favor a form of 
government ownership of the rail- 
roads whereby the government 
would buy the rights of way of the 
railroads, plus the tracks and 
track equipment, and then at pub- 
lic expense keep the tracks in 
splendid repair and make improve- 
ments whenever needed and at 
the same time allow the railroads 
to charge a rate that would yield 
the same income on the railroad. 
right of way, track and equipment 
that is now guaranteed? 
“You are doing more than 
in this bill You are putting in 
motion a bill which. if enacted. will 
force the people to keep in repair 
public roads already owned by the 
people and at the same time 
quire the people to pay an income 
on their own property to the 
mighty corporations which will 
soon operate all the bus lines 
You are at the same time giv- 
ing to a body of men here in Wash- 
ington the right to control the 
roads of the people in the several 
states. The big bus lines of the 
future will crowd the people off 
their own roads and make the 
people pay for the outrage.” 


this 


ro 


Bohannon Plan Approved 


In Cincinnati and Denver 


a 


tor car industry should not be 
found using buses or street cars for 
transportation nor should he be 
riding in an old wornout automo- 
bile. The public is out of the mar- 
ket and an intensive drive to start 
buying within soon would be fol- 
lowed by a business revival. They 
would end this depression. Mr. Bo- 
hannon is exactiy right in his in- 
terview.” 


Denver, Col., March 25.—W. A. 
Viner of Viner Chevrolet. Inc., 
believes that the statement of 
J. A. Behannon is worthy of seri- 
eus consideration from those most 
vitally interested in the automo- 
bile industry, although it is his 
opinion that the loeal dealer is 
not in the best position to carry 
out such a plan. 

However, this dealer is in accord 
with the idea and thinks that it 
would go far to relieve present con- 
ditions. 

Speaking for the Mountain Motors 


(Continued from Page 1) 


Company, Packard distributor, E. G. 
Breadon, retail sales manager, 
says that in his opinion such a 
plan would be adverse to the gen- 
eral policy of the Packard company 
and would afford only temporary 
relief. Mr. Breedon is confident that 
his company will be able to get its 
just share of the business by pursu- 
ing its present even course. 

According to C. S. Norton. presi- 
dent ef C. S. Norton, Inc.. Hupmo- 
bile distributor for Denver. such a 
plan as suggested would be very 
difficult of application for the deal- 
er, although, if practicable, it would 
be of great aid now. With regard to 
an eventual shortage of cars for the 
current year, Mr. Norton believes 
that this is very probable. and is 
consequently ordering his May com- 
mitments now. It is his belief, fur- 
ther, that the greatest responsi- 
bility of the manufacturer to the 
dealer is in aiding him in selling 
used cars by means of national ad- 
vertising. 


Used Car Financing for 
January Below December 


(Continued from Page }) 


erations, their totals being shown 
in the unelassified group:— 
19 Volume 
$74,278,753 
87,884,269 


January 
February 


141,408,566 | 
173,991,504 | 


181,077,726 
176,409,673 
176,578,230 
160,796,697 
136,024,669 


207,031 92,402,996 
....171,205  78.410,747 
. .3,478,373 1,603,328,170 
Cars Financed 
$72,011,702 
Volume 
$48,156,587 
61,478,686 
98,566,374 
121,517,771 
125,393,213 
122,324,819 
123,256,076 
110,197,198 
92,754,546 
78,953 869 
November : 57,454,498 
December 73,657 46,127,507 
Total (year) ..1,820,435 1,086,181,144 
Jan., 1930 76,594 $44,374,582 
Cars Financed 

No.cars Volume 
$23 090 482 
23 066,587 
37,635,306 
46,213,460 
49, 824.789 


November 
December 
Total ‘year) 
New 
Jan., 1930..... 
1929— 
January . 
February 


August 


October 


1929— 
January 
February 
March 


124,064,340 | 


48,872,473 
47,885,243 
44,919,792 
38,396,264 
40,589,879 
31,467,351 
29 648,715 
$461 610,341 


June 

July 
August 
September 
October 
November 


1930— 

January 
Unelassified 

January 
February 
March 
Apri 
May 


$3,031,634 


September 
' October 
November 
| December 
Total (year)... 
1930— 
| Ja nuary 


5,955 
135,953 


4,772 


$55,536,685 
$2,060 880 


THERMOID RUBBER NAMES 
LELAND N. E. SALES HEAD 
Trenton, N. J.. March 25.—The 
Thermoid Rubber Company has re- 
;cently appointed F. G. Leland su- 


pervisor of sales for the territory | 


including Maine, Massachusetts, 
|Connecticut, Rhode Island, Ver- 
|mont and New Hampshire. Mr. Le- 
jland has been identified with the 
| Thermoid selling organization in 
New England for a number of years. 
|Mr. Leland’s headquarters are now 
at Boston. 


“absolutely | 


$25 576.240 
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* * 


Kettering as Chairman 
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Fred Kingsbury—Detroit Editor 











ETROIT is in the throes of a campaign to give work 

to American workmen and, to this end, the city depart- 

ments have dismissed all aliens and is taking on Americans 

in their places. This plan was worked out by the Common 
Council and has proved very popular in some quarters. 

However, when it extended into the hospitals and 
threatened to affect alient nurses, trouble developed which 
has not yet been settled. Heads of the contagious disease 
hospitals say it is impossible to get American nurses for this 
work. 

Extending farther, the director of the Detroit Institute 
of Art, and a couple of his assistants are threatened with 
dismissal, because they are aliens. As yet it is not known 
just how far the plan will be carried out. 

As yet, none of the large automobile plants has taken 
action, although these big factories always have given prefer- 
ence to American workmen, and, some time ago, Detroit resi- 
deats were given preference over residents from other cities. 

+ * 
One of the largest automobile dealers in Detroit is 
in a peculiar position and has been forced to dispose of 
most of his used car sales force because he has no stock 
of used units to sell. This is a condition never before 
encountered by this organization, whose name I am not 
mentioning because they have requested me not to do se. 
While new car sales have been fair, the firm has been 
able to dispose of its used cars immediately after they 
have been reconditioned. 
o > * 
UTOMOBILE dealers from a number of cities in the 
Middle West, notably Cleveland and _ surrounding 
points, have been coming to Detroit during the last few 
weeks to see if they could “pick up” some used automobiles 
at bargains. They have invariably discovered on their 
arrival here that their trips have gained them nothing. Used 
ear stocks in Detroit are not overly heavy at the present 
time, and dealers say they have markets for the stocks that 
are on hand and do not propose to lump any of the autemo- 
biles off at bargain prices. 
- a 
Navigation between Cleveland and Detroit on the 
lakes route opened this week and large numbers of people 
are again traveling by water between these two cities. 
Shipments of automobiles also are going ahead over the 
route which has become a very popular one for such 
shipments. 


¥* 


* 


+ 
Michigan oil men have been holding a two-day session 
in Detroit. H. H. Ragle of Jackson, president of the oil 
men’s association of the state, said it was one of the largest 
attended conventions of the organization. Problems result- 
ing from the national code of practices for marketing refined 
petroleum products, recently approved by the Federal Trade 
Commission, were discussed. 
+ 
Charles F. Kettering, vice-president of the General 
Motors Corporation, is one of the most popular men in 
Detroit, and is usually called upon two or three times 
a week to give addresses, or preside as chairman or toast- 
master at large meetings and conventions. 
+ a a 
HE Oakland Motor Car Company has moved from its 
showroom on the Cass Avenue side of the General 
Motors Building, and the branch is completely housed in the 
‘General Motors Research Building on 2d Avenue, in the 
largest automobile showroom in the world. 
Ba aa os 


* + 


* * 


HILE it is well known that advertising managers of 

big organizations are among the busiest men in the 

world, some of them find time te work even during the little 
| time they find to play. 

Bud Wiley tells me that R. K. White, advertising man- 
ager of Chevrolet, is one of these men. Mr. White has long 
been a member of Oakland Hills Country Club and a very 
|enthusiastic booster of the organization. 

Due to his fine training in addressing large gatherings 
in a forceful manner, it is related that, the other night, he 
| addressed members of the club and, before they knew it, had 
ithe names of all these members on the “dotted line’ pledged 
|to each bring in one new member. Maybe this ability of 
'Mr. White’s is a contributing factor to Chevrolet’s success. 
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EXCEED YEAR AGO 
IN BOTH STATES 


Illinois Behind 1929) 
Level; Total for 
3 States Off 


EW YORK, March 25.—In two 

of three Middle Western states 
to report their February new com- 
mercial car registrations thus far 
gains were established over the 
cerresponding month of last year. 
_ Minnesota and Wisconsin showed 
increases, while Illinois’ February 
sales were off slightly from Febru- 
ary, 1929. 

Only Minnesota registered more 
new commercial cars in February 
than in January, a falling off being 
experienced in both Illinois and 
Wisconsin. 

Iilinois registrations last month 
were 2,141, as against 2,473 in the 
corresponding month of 1929, a de- 
cline of 332 units, or 13 per cent., 
and comparing with 2,427 in Janu- 
ary. a drop of 286, or 11 per cent. 

In Wisconsin 745 new trucks were 
registered in February, as compared 
with 694 in February, 1929, a gain 
of 54, or 7.7 per cent., and as against 
873 in January, a decline of 125, or 
14 per cent. 

Minnesota registrations were 536 
as compared with 497 a year ago, a 
gain of 39, or 7.9 per cent., and 435 
in January, a gain of 101, or 23 per 
cent. 

Total registrations for the three 
states amounted to 3,425 in Feb- 
ruary, 1930, as compared with 
3,864 a year ago, a decline of 439, 
or il per cent., and comparing 
with 3,735 in January, a loess of 

310, equal to 8.3 per cent. 
Illinois’ registrations for the first 


two months of 1930 were 4,568, as | traveled approximately 6,795,000,000 | ger trains of the not far off future 
compared wtih 5,074 in the corre- | Passenger miles last year, as com-| carrying travelers’ automobiles just 


sponding period of 1929, @ loss of 
506, or 10 per cent. 


| equipment 


NEW YORK, March 25.—Es- 
timates by persons in close 
touch with the motor transporta- 
tion industry in this country, 
based on past records, point to a 
substantial increase in the busi- 
ness of intercity bus transperta- 
tion in the United States during 
the current year. 
Figures for the past year com- 
pared to records for the preceding 


five years are used as a basis for 
the prediction that 1930 business 
will show a gain of at least 20 per 


Gain of 20% for 1930 
Seen in Bus Operations 





Wisconsin, Minnesota February Truc 
| 





EXPRESS TRANSPORTATION 
NEW REFRIGERATOR SERVICE 


portation Company of this city and 


| new refrigerator service between the 
buses must be purchased to accom- two cities. Two new tractors and 
modate this increase. |four new insulated refrigerator 
One of the most unfavorable fac- | trailers have been added to the fleet 
tors in the development of inter- of units now employed by the com- 
city bus, transportation at this time | pany. in handling freight between 
is the heavy tax burden that is be- | the two cities. The Express Trans- 
ing steadily increased. The best! portation Company specializes in 
information available is to the ef-| door-to-door pickup and delivery of 
fect that the average intercity bus | freight. 
last year paid $85 in general taxes. | 


| WISCONSIN FEB. GAS TAX 
WILLYS-OVERLAND SALES REVENUES INCREASE 40% 
INCREASE OVER FEBRUARY | ;; 


Kenosha, Wis., March 25.—Gaso- 
me tax revenues increased 40 per 


Toledo, O., March 25.—Shipments | compared with thé same month a 
of Willys Sixes, Whippets and year ago, although the returns show 
Willys-Knight Sixes the first two|@ drop of 16 per cent. under the 





cent. over that of 1929. 

Statistics show that the total 
number of passengers carried by 
intercity bus companies in this 
country in 1929 exceeded the 1928 
figure by 101,000 and that the rev- 
enue was more than $200,000,000. 

The same comparative increase 
holds good for the preceding five 
years and the steady increase over 
this period is a fair and conserva- 
tive indicator of the business for 
1930 

As an example of the modern 
now being installed to 
take care of the business that is 
developing, the Greyhound Cor- 
poration, operating the most exten- 
sive passenger bus enterprise in the 
United States, will shortly add to 
its fleet 300 new buses of the most 
modern type 

It is estimated on the basis of 
the best information available 
that passengers carried in inter- 
city service during 1929 amounted 
te approximately 420,000,000, as 
compared with 321,000,000 in 1928; 
285,000,000 in 1927 and 255,000,- 
000 in 1926. 

It is estimated that intercity buses 


with 5,535,000,000 miles in 


| pared 
| 1928; 4,900,000.000 in 1927 and 


weeks in March show a 33 1-3 per| Previous month’s collections, ac- 
|cent. gain over shipments made by cording to the tabulations of the 
|the Willys-Overland Company the | state treasurer The total collec- 
|first two weeks of the preceding | tions in February were $448.874. A 
|month. President L. A. Miller said | year ago they were $299,478.42. Jan- 
| here today. Orders on hand for| Uary, 1930, brought in $525,475.20. 

| Shipment the remainder of the cur- | — : F 

jrent month indicate that March | 


Sales 


Detroit, March 25.—An innovation | 
in express truck trailers has been | 
introduced by the Express Trans- | 


Chicago with the inauguration of a | 


icent. in Wisconsin in February, as) 


C. W. NASH DISCUSSES 


PRESENT CONDITIONS AT 
LOS ANGELES MEETING 


Los Angeles, March 25.—At a 
| luncheon meeting attended by 350 
| dealers, salesmen, bankers and fi- 
|mance representatives, Charles W. 
| Nash, heed of the automobile fac- 
|tory bearing his name, discussed 
; the problems of the motor car in- 
{dustry and present economic con- 
| ditions. He was the honor guest at 
the luncheon given by the Nash- 
Breyer Motor Company, southern 
California Nash distributor. 

Declaring money to be plentiful, 
Mr. Nash declared this period fol- 
lowing last fall's stock crash is not 
one of a money panic. He pictured 
the conditions today as one of a 
mental panic with the remedy to 
be found in aggressive and hard 
work. 

Profits, ne said, are to be made 
in the saving of money rather than 
in the meking of money. Robert E 
Breyer, president of the distributing 
company, presided at the luncheon 
meeting. 


— 





|} business will exceed February vol- | 





| ume by at least 50 per cent., not 
| Only in the passenger car line but 
|} in the commercial car field as well. 

| A general view of business op- 
| timism on the part of the Willys- 
| Overland dealer organization is ap- | 
|parent, based on the outicok for | 
| April, which indicates a_ splendid | 
increase over March. Factory pro- | 
duction of all models will continue 
to keep pace with demand from the 
field with flexible manufacturing | 
facilities to assure increased output | 
as the occasion arises | 


SAYS RAILS WILL CARRY 
"AUTOMOBILES AS BAGGAGE 


| Philadelphia, March 25.—Passen- 


as they now take baggage and 
|} equipped «s luxuriously as hotels, 


One franchise 
One showroom 
One overhead 


Wisconsin's total for the first two | 4375,000,000 in 1926. P | are foreseen by Gen. W. W. Atter- | 
months of the current year was| Total gross revenue from inter-/ bury, president of the Pennsylvania | 
1,621, as against 1,386 in the similar |S¢rvice bus transportation in 1929) Railroad Company and chief advo- 
1929 period, a gain of 235, or 17 per) iS Placed at around $200,000,000, as‘ cate in America of unified trans- 
cent. | against $172,500,000 in the preceding portation including railroad, air- 

In Minnesota, the two months’| Year;  $152,500,000 in 1927 and) planes and buses. 
registrations amounted to 971, as/| $135,000,000 in 1926. Gen. Atterbury predicts that no 
compared with 880 a year ago, an| Approximately $450,000,000 was in-/ less than $1,000,000,000 will be 
increase of 111 units, equal to 13.4| vested in rolling stock of all bus/ spent during 1930 to advance the| 
per cent. |companies last year, as against | revolutionary changes in transpor- | 

The total registrations in the | $380/000,000 in 1928; $415,000,000, in| tation on the part of the railroads | 
three states for the first two months | 1927 and $375,000.00 in 1926. alone. He estimates the expendi- | 
period was 7,160, as against 7,340 The number of operating com-|ture to this end in the next ten| 
in the corresponding period of last | Panies in all lines of bus transpor-| years of close 





but 


to $10,000,000,000. | 
year, a loss of 180, or 2.4 per cent. With the eventual consolidation of | 
competing »auroads, there will come, | 
according to Gen. Atterbury, a 
scrapping of some routes and the 
substitution of motor highways for 
rights of way | 


The gains in February regisira- 
tions were due largely to the in- 
creased sales of the Chevrolet 
cemmercial car in Wisconsin and 
Minnesota. The total registrations 
of this unit in the three states in 
February amounted to 1,075, as 
against 889 a year ago. Ford sales 
were 1,336, as against 1,441 in Feb- 
ruary, 1929. 


Chevrolet sales for the first two) 
the three states were | 


months in 
2,100, as against 1,419 a year ago, 
while Ford registrations for the two 
months in the three states were 
3,063, as against 3,064 a year ago. 
Following are the combined sales 

of the leading truck sellers in the 
three states for February, as com- 
pared with February, 1929, and 
January. 1930:— 

Jan. 

1930 

1,727 
Chevrolet 
International 
Doage 
Reo ; 
oe. ©. .. 
Diamond T 
Studebaker 


_ 
two 
Nw 


rm bolo eo Wo 02 
WS re CO CII IN OO 


Sterling ......... 
Breckway-Indiana 
Stewart ; 
Whippet 

Rugby 
Miscellaneous 


oS 
2 ~10 


=" 
© 


..3,425 3,864 3.735 | 


*Then the Whippet Six. 


| tation in 1929 is estimated at 23,000, 

aS compared with 23,311 in 1928, 
| 22.611 in 1927, 21,908 in 1926 and 
| 21,632 in 1925. 

It will be noted that the growth 
jin operating companies has not 
| been large over the past few years, 
| indicating a trend toward consoli- 

dations. Mergers in 1929 


|continue in 1930. 


jin the number of states that regu- 
| late buses aS common carriers until 
} at the close of 1929 regulation was 
in effect in forty-seven of the forty- 
eight states. Two new states were 
added to this list during last year, 
one in 1928, four in 1927 and two in 
1926. 

The number of buses in operation 
in all types of bus transportation 
in 1929 amounted to approximately 
92,600. as compared with 92,325 in 
1928. 85.636 in 1927, 79,806 in 1926 
and 69,425 in 1925. 

One of the most encouraging 
facters in the outlook for bus 
business in 1930 from the view- 
point of the manufacturer is the 
probability that it will be a big 
replacement year. Sales of this 
type of vehicle were at their peak 
in 1925 and 1926, and as five years 
is the average lifetime of a bus at 
least 3,600 replacement vehicles 
should be purchased in the cur- 
rent year. 

Not only this is encouraging to 
the manufacturer, but the fact that 
there is expected an expansion of 
20 per cent. in passenger traffic 
leads to the conclusion that more 





C resulted | 
|in an actual decrease in the num-| 
| ber of operators, and this trend may | 


} 
There has been a steady growth 





Four | 


ines of cars 


FEDERAL TRUCK APPOINTS | Four oreat markets 


HOUSE ON PACIFIC COAST 


! 
Detroit, Mich., March 25.—The | 
| Federal Motor Truck Company has} 
j}announced the appointment of 
| Thomas M. House as district man- 
ager for the company’s Pacific} 
Coast territory. 

Mr. House entered the automo- 
tive field in 1905. when he became 
associated with’ Studebaker. In 
1915 he joined the Republic Truck |! 
Company as Eastern representa- | 
tive, with headquarters in New! 
York. Three years later he became | 
Pacific Coast manager for Repub- | 
lic, and the following year was ap- | 
pointed general sales manager. In} 
February, 1929, he was made head | 
of the company. 


FORD ADDS EMPLOYEES 
| AT COLUMBUS, 0., PLANT) 





| 
| 
. . 5) 
} . * 
Columbus, O., March 25.—In ad- | mertica S 
dition to the 770 men already em- 
ployed, the local Ford plant an- | 

nounces that from 100 to 125 more | 
workers will be taken on at once. | 
The Ford minimum wage of $6 per | 
day will be paid, and the new men | 
will be employed at general assembly | 
work. No technical knowledge of | 
automobile work is required, it was | 
said. | 


Four profit fields 


and the cooperation of 


STUDEBAKER 


Friendliest 


Factory 


. $1795 to $2595 
. $1345 to $1695 
. $1135 to $1415 
$895 to $1125 


President Eight........ 
Commander Eight and Six . 
Dictator Eight and Six ... 
Dynamic New Erskine Six . 


All Prices at the Factory 


| Increased sales and larger orders | 
from the dealers were responsible 
for the call for extra men, it was 
announced, and is believed to herald 
a general improvement in the em- 
ployment situation here. 


FEB. TRUCK AND TRACTOR 
SHIPMENTS DECREASE 

Washington, March 25. — Ship- 
ments of electrical industrial truc 
and tractors during February by the 
ten leading manufacturers were 113, 
as compared with 140 in January 
and 134 in February, 1929. 


Following are the registrations of | 
the leading sellers for the first two } 
months of 1930, as compared with | 
the corresponding period of 1929, in | 
the three states of Illinois, Wiscon- | 
sin and Minnesota eee . AU 
3.064 | Brockway-Indiana.. ° 
1,419 

730 

430 

279 | 


430 
45 


Chevrolet 
International 
Dodge . 


Rugby 
Miscellaneous ...... 




















*Then the Whippet Six. 
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Ask Us to Tell 


| THIS service department, The Automotive Daily 
News is actuated by the desire to help readers 
solve their problems, whether these are merchandis- 
ing, technical or in the field of general automotive 
information. We shall be glad to have our readers 
ask us any questions pertaining to the automotive 
field. 

In some instances readers may desire information 








STANLEY STEAMERS | would seem at this time that the | 
| financial condition of the average | 


QUESTION: Did the Stanley) Geaier in automobiles will show an | 
steamer manufacturers ever make | improvement probably in a year| 
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an offer to give a steamer to any- from now. The writer has had the | 
body who would hold the speed | s0od fortune to get a fairly thor- 


George M. Slocum, Manager Detroit Bureau, 427-8 Fisher Building, Detroit, Mich., | bower open full way for a minute? | OUsh cross-sectional view of what | 
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| made. 


h th |the automobile dealer is thinking | 

Did the Stanley steamer make the] apoyt. From every state in the 

first mile record run in less than @/ Union I have received in the aggre- 

minute? H. R. T.. Boston, Mass. | gate over 1,000 letters, and they are 
Sti i in. 

ANSWER: No such offer ever) ” 7 rs pos bri ses 
was made by the Stanley people. | ar th og shemiion a specific 
They denied this rumor, which used | ym at vo ys tention of certain 
to be frequently heard. In 1906| “ealers, and the answer to my mes- 
Fred Marriott. drove a Stanley | S28e to them was rather electrical. 
steamer a mile in 28.20 seconds. | 1 the first place, they deluged me 
This was the first time that better |With subscriptions to our little 
than two miles a minute had been | monthly, in which T had been dis 

is i yp the record | CUSeing and Ww scuss 
she 2 prouanly te | matters of interest both to the dealer 
|and the manufacturer of auto- 
mobiles. 

Some of the dealers complain that 


to which you refer. 
AIR COMPRESSORS 





The Aunty Complex 

NE of the characteristics of the American mind is a 
confirmed and all-embracing “aunty complex,” if we 
may be pardoned a spelling of anti that may be slangy, but 
certainly is expressive. Given an evil or a near-evil and the 
American mind leaps directly to a legislative cure, regard- 
less of obstacles. The fact that the law is going to be im- 
possible to enforce we blandly ignore. This, of course, is 
the enthusiasm and optimism of youth, and we still are 
nationally infantile, and we shall learn by bitter experience 
to compromise for the sake of practical application of rem- 
edies or cures. 


What brought all this to mind is the fact that in the} 


state of Illinois there has recently been incorporated a “State 
Anti-Bus and Heavy Truck Association.” The object of this 
organization is to promote a state-wide campaign 
motorists to enlist their support in a movement to secure 


legislation to curb heavy bus and freight traffic on the state | 


highways. The temptation of almost any motorist who has 


gone out for a Sunday drive on any main highway and has'| 


had to crawl along behind some cheerful and unhurried 
driver behind the wheel of a five-ton truck or a generously 
wide bus, would be to join this aunty association with shouts 
of delight 

The fact that heavy bus and freight traffic on our high- 
wears may be meeting a real transportation need, appar- 
ently does not meet the eye of the aunties. Heavy bus and 
truck traffic is a nuisance and destructive to the roads, there- 
fore away with it, regardless of the economic results. The 
idea of attacking the problem from the opposite angle and 
creating a highway system adequate to carry all classes of 
traffic, we presume, is too slow and too constructive to suit 
the aunties. So up goes the characteristic American battle 
cry, “Let’s pass a law.” 

In the well-known book of Mother Goose, there is a verse 
which runs something like this:— 

“To make your candles burn for aye, 

Ye maids and wives give ear-o, 

To put them out’s the only way 

Quoth honest John Baldero.” . 

To make our present road system adequate to all de- 
mands and practically eternal without upkeep or repairs, we 
suggest a twenty-something amendment forbidding any one 
to use the highways. 


Road Expenditures in 1930 


T was a very interesting bulletin that came the other day 
from the United States Bureau of Public Roads in Wash- 
ington, to the effect that during 1930 the various states 
would spend something like $1,600,000,000 on highway work. 
This is $250,000,000 more than was expended in 1929 on 
the same work. Of the total nearly $1,000,000,000 will be 
spent on building and repairing state highways, with the 
rest going for secondary roads and bridges. 

Obviously every one interested in automotive activity 
will see the prime benefit of this expenditure. More roads, 
better roads, well maintained roads mean more use of motor 
vehicles. 

However, there is another indirect benefit, especially 
at this time, in this huge expenditure, scattered from one 
end of the country to the other. The mere putting into cir- 
culation of this huge sum will benefit every branch of trade. 
A fair share of this money is going to be invested in auto- 
motive equipment, vehicles, accessories, service, by the men 
who receive it. 

The real secret of breaking a period of depression is to 
get money into circulation again. By overcoming the fear 
that lies in every human being and persuade him to spend 
his money instead of saving it because he fears he may have 
to buy a much-needed meal with it. Once we overcome this 
psychological factor of worry about the immediate future, 
business picks up and depression passes. 


among | 





QUESTION: Will you please be 
|kind enough to tell me what flow | 
of air is given by an air compressor 


of average size? . ; 

J. F. B., Sunbury, Pa. ee eae —, 10 per cent. 

. , discount from the list price. Just 

_ ANSWER: Your question is very | why the employees of large corpo- 
indefinite. Compressors range from be 
one of half a horse power up to five 
horse power and perhaps more. The 
|}air flow from a half horse power | 
compressor will run about eight | 
cubic feet per minute. A five horse | 
power job will give a flow of about 


the manufacturers do an injustice 
to the dealer and the salesmen as 
well when employees of large cor- 


twenty-six cubic feet. In picking a 
compressor outfit a shopman will | 
|be well advised to allow for future | 
{development as well as_ present 
needs. 
N. J. DURANT SALES 
QUESTION The _ registration | 


Jersey for new cars | 
Jersey must surely | 
own agency delivered 
our make than you 


figures tor Nev 
| licensed in N¢ 
be wrong. My 
more cars fo! 
give as ¢ 


D. M., Red Bank, N. J. 
ANSWER: Un@er a new system 
|of compiling registrations in New 
| Jersey during December the state 
| motor vehicle department only lists 
|as registered those cars which sold 
|}in December and registered with |} 
| license plates of that year. In this| 
case car buyers in December, 1929, | 
who wanted to drive their cars be- 
fore December 15 were compelled to; 
get 1929 plates. These cars were | 
listed as December rgistrations. 
Those who desired 1930 plates and 
did not care to drive before Decem- 
ber 15 were listed as January, 1930. 


WHY DISCOUNTS? 
Editor Automotive Daily News: It 


BLOOMFIELD A. D. A. HAS 
FIRST ANNUAL DINNER 


Bloomfield, N. J., March 25.—The 

Bloomfield Automobile Dealers’ As- 
sociation held its first annual din- 
ner in the Bloomfield Elks Club. 
Charles A. Rodvers, one of the or- 
| ganizers of the association, spoke to 
the forty dealers and guests on the 
co-operation of the members dur- 
ing 1929, the first year of the asso- 
ciation. 
_ Timothy E. O'Mara, toastmaster, 
invited neighboring “dealers to the 
meetings of the association the sec- 
ond and fourth Fridays of each 
month. Other speakers were Abra- 
ham Lehrhoof, president of the as- 
sociation; Richard Carlisle, secre- 
tary; Ernest L. Cadmus, Bloom- 
field’s oldest dealer; A. J. Volk, 
Thomas Bell of Montclair, and Eu- 
gene Mehrhoff, treasurer. 

Guest dealers were Leon Hen- 
schel of West Orange, and Henry 
Gassner, Walter Ackerley§ and 
Charles McDonough of Montclair. 
Other guests were William Martin, 
Whitney Roddy and William Lit- 
vany of Bloomfield, and Robert B. 
King of Verona. 


COMING EVENTS 


MARCH 


24-29—Lincoln. Neb. Automobile Show. 
#7-29—Elkins, W. Va. Automobile Show. 
APRIL 
56—New York-American Society of Me- 
chanical Engineers. Fiftieth anni- 
versary celebration. 
7-12—Asbury Park, N. 











dreads the day to come 


sway. 

















J.—Automobile 


Show. 

8- 9—Detreit, Mich.—Society of Automo- 
tive Engineers. Aeronautic meeting 
at Book-Cadillac Hotel. 

12-27—Milan, Itaty. italian* International 
Automobile Show. 

24-25—Cleveland, O. Nationa! 
Association meeting. 
atime seer eee N. C. 


ow. / 

MAY 
25-29—French Lick Springs, Ind. 
of Automotive Engineers’ 


Rub 


Petroleum 


Automobile 





Society } 
summer | 





meeting. 
30—Indianapeolis, Ind. Automobile Race. 





After 90 Days, 


That’s what many a new car-buyer thinks. 


There is also a source of satisfaction 
riding—less road and torque shock. 


These advantages of Rubber Shock Insulators 
provide powerful sales appeals for your car. 


ee 


You— 


which will require an expenditure of money to secure, 
and in such cases we shall be glad to get the desired 
data at the least posible cost, or shall inform our 
readers where they may obtain it most economically 
and expeditiously. 

In cases where the reader desires an immediate 
reply, we would suggest he inclose a self-addressed 
and stamped envelope. 


rations can expect a discount is be- 
yond me, but it may be that the 
manufacturers of automobiles are 
looking solely to the aggregate in 
sales through what is purely cut 


| price policy and nothing else. 


“For instance, one of my salesmen 
was firguring the other day with a 
prospect, and the latter boldly de- 
clared that as he could get 10 per 
cent. discount off a certain popular 
car, which would mean a saving of 
about $75 to him, he could see no 
reason why he should pay us the 
full iist price for a car a little 
higher in price than the cut-price 
car. That is something that the 
National Automobile Dealers’ Asso- 
ciation should look into, as the 
dealer has enough trouble of his 
own, with the used car problem. for 
instance, without being expected to 
give 10 per cent. to people that do 
not deserve it, and have no right to 
it. Where does the salesman come 
in? The dealer cannot possibly af- 
ford to pay him, in addition to 


giving 10 per cent. to the purchaser, 
WILLIAM J. MORGAN, 
Newark, N. J. 


—. 











What? 


He 
when he will have to 


re-bush spring shackles—and the sad part of it is 
that in the meantime he neglects to lubricate them. 


Rubber Shock Irsulators are a source of satisfaction 
because they eliminate need for service. They have 
no sliding war, no friction to need lubrication. 
sliding friction to cause looseness, rattles and side- 


No 


in better 


RUEBER SHOCK INSULATOR CORPORATION 
BRIDGEPORT, CONNECTICUT 


ber 


Shock Insulators 
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Bullard-Dunn Process for 
Cleaning Metals Without 
Injury 


BOOKLET explaining the uses and advantages of the 
Bullard-Dunn electrochemical process for the removal 
of scale, oxides and other foreign matter from the surface 
of metals without etching, pitting or hydrogen embrittle- 


ment has been issued by the Bullard-Dunn process division 


of the Bullard Company, Bridgeport, Conn. 


The process has been in success- ¢ 
ful and continuous use over a pe- 
riod of years at the Bullard plant 
in Bridgeport, Conn. More recently | 
it has been successfully installed in 


several plants of licensees. It was 
originally developed as a method of 
cleaning formed and hardened 
spring-steel bars, later polished | 
and plated, which formed the im- 
ae members of automobile | 
umpers. Highlights of the process | 
as outlined in the booklet are as 
follows: 

“Experience had indicated the 
utter futility of ‘tumbling’ or ‘roll- 
ing’ operations previously used as 
a means of removing the scale and 
oxides formed in the heat-treating 
operations, for while these were in 
@ measure removed, a large amount 
of scale was, in realty, driven into 
the surface by the impinging ac- 
tion of the bars in the tumbling 
barrels and later detrimentally af- 
fected the quality of the electro- 
plate, which was discovered to be 
porous and lacking in homogeneity. 

“Acid pickling was not considered 
desirable as a cleaning agent, on 
account of its well-known pitting 
and etching action, and also be- 
cause of the danger of producing a 
hydrogen embrittlement of the 
hardened steel. 

“Sand blasting was found inef- 
fective because of high cost, and for 
the same reason the last alterna- 
tive—polishing the entire surface 
of the hardened bars—was consid- 
ered an economical impossibility. 

“Out of the necessity for a com- 
pletely descaled surface which 
would ‘take’ a_ consistent, homo- 
geneous and adherent electropiate, 
and after much research and test, | 
the Bullard-Dunn process was de- 
veloped. 

“The process was later applied to 
the cleaning of all forgings and 
heat-treated alloy steel parts enter- 
ing into the construction of Bullard 
Vertical Turret Lathes and Mult- 
Au-Matics, in which work astound- 
ing savings have been effected and 
wonderful improvement in the 
quality of finished product has re- 


sulted. 

“Previously all of the known 
cleaning methods had been em- 
ployed on these parts and the rec- 
ords show that the work, now easily 
and thoroughly cleaned by two men 
operating the Bullard-Dunn process, 
formerly required twenty to twenty- 
five men in sand-blasting, scratch- 
brushing, filing, rubbing with emery 
cloth and retapping of threaded | 
holes—none of which were com- 
pletely effective in accomplishing 
the desired result of an absolute 
and positive removal of all scale 
and oxides formed in heat-treating | 
operations. which, when mixed with 
lubricating oil, forms a highly de- 
structive abrasive. 

“To the manufacturer of parts 
éntering into motor-car construc- 
tion, such as transmissions, dif- 
ferential and steering gears, etc.., 
also all electroplated parts used in 
this field. the process is particularly 
commended. 

“Po the manufacturer of drop 
forgings the process should prove 
particularly attractive, as it will not 
only improve the quality of the 
product by complete and thorough 
removal of scale, even in recesses 
which cannot otherwise be cleaned, 
but through early and outstanding 
disclosure of forging defects, not 
otherwise easily discernible, will as- 
sure shipment of perfect forgings 
only and eliminate possible rejec- 
tions by the customer. 

“Great savings are also possible 
in this industry through increase in 
the productive life of trimming dies | 
if forgings are descaled by the Bul- 
lard-Dunn process before the trim- 
ming operation. 

“The protective metal coating in- | 
cident to the first step in the proc- | 
ess is highly resistant to atmos- | 
pheric corrosion and may, on this 
account, prove highly desirable. 

“To the user of drop forgings, we | 
call attention to the fact that forg- 
ings‘cleaned by the Bullard-Dunn 
process are more easily machined | 
and with lower tool cost because of | 
the complete removal of scale. . 

“Rejection of defective forgings 


before machining operations is also 


advantageous to the user. 

“The art and industry of metal 
stamping present manifold oppor- 
tunities for savings and improve- 
ment of product through use of the 
Bullard-Dunn process, particularly 
in that branch which is engaged in 
deep drawing. 

“The economies in tool room use 
of the process are marked, as intri- 
cate dies may be readily and quickly 


| descaled after hardening and draw- 
|ing and, while being cleaned, may 


be more thoroughly inspected for 


| hardening cracks, etc., as such de- 


fects are, by action of the process, 
thrown into prominent relief. Com- 
plete removal of hardening scale 
without destruction contour or 


|dimension assures a more perfect 


product, unmarred as to surface and 
truer to designed form and dimen- 
sion. 

“In deep-drawing operations the 
scale formed in each anneal is detri- 
mental to dies and punches as well 
as to the finished product, which 
may be deeply scored by the cutting 
action of even the smallest particle 
of scale. The protective metal coat- 
ing formed in the first step of the 
process has been demonstrated to 
have a considerable value as a lubri- 
cant in this class of work. 

“As a preliminary to electroplat- 
ing operations, the process has been 
broadly proven to have a definite 
value through improvement in qual- 


| ity of finished product. 


“Continued research has resulted 


in the development of several dif- | 


ferent solutions, all embodying the 


|fundamental principle of the proc- 


ess, which render it adaptable and 
equally effective in descaling and 


cleaning ferrous and non-ferrous | 


metals. 

“All work involving electroplating 
operations may be improved in 
quality by the Bullard-Dunn process. 
Not only does it thoroughly clean 
the parts preliminary to plating, 
but, as an incidental part of the 
process, there is deposited on the 
cleaned surface, even in recesses and 
depressions, a homogeneous metal 
coating, which ‘forms an ideal sur- 
face of subsequent electro-deposi- 
tion of metals, such as nickel, cop- 
per, chromium, cadmium. etc.’ 

“Electrolytically deposited metal 
surfaces are definitely improved in 
quality and resistance to subsequent 
breakdown and corrosion of base 
by use of the Bullard-Dunn process, 
and costs are generally greatly re- 
duced by the practical elimination 
of rejections usually resulting from 
the plating of unclean and elec- 
trically inactive surfaces. 

“In the fabrication of stainless 
steel or rustless iron, the generation 
of chromic-oxides (exceptionally 
abrasive) is the definite 
each annealing operation. This ox- 
ide is particularly destructive of 
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GRINDING the face of the teeth 








on an 18-inch-diameter face mill, 


using the face mill grinding attachment on a No. 2 Cincinnati cutter 
grinder 


| dies, etc., and adds greatly to the 
| time required in subsequent polish- 
|ing operations. Use of the Bullard- 
| Dunn process assures the complete 
| removal of this oxide and results in 
| vastly increased life of tools, as well 
| as increasing the production capac- 
| ity of the polishing department and 
|reducing the cost of wheel renewal, 
| as the effective life of the latter is 
materially lengthened by the pre- 
liminary elimination of chromic- 
oxide from the surface to be pol- 
ished. 

“It is well known that the pres- 
sure of even the smallest particle of 
chromic-oxide in the _ finish-pol- 
ished surface of the product is pe- 
culiarly susceptible to atmospheric 
corrosion and forms a foci around 
which general surface 
rapidly gathers. These ‘rolled in’ 
inclusions are not always visible, 
| frequently are apparently polished 
|} out, but have eventually resulted in 
|much dissatisfaction with, and fre- 
|}quent rejection of, the finished 
| product. These inclusions are en- 
| tirely removed by the process. 

“The equipment requirements for 
| the use of the Bullard-Dunn process 
| are relatively simple and comprise— 

“A source of low-voltage direct 
|electric current; 
| “A tank, or a series of tanks or 
| cells, properly equipped with steam, 
| water and electrical connections, as 
| required, for the service to be per- 

formed, and 

“A ventilating system for the re- 
moval of gases and fumes developed 
;in the use of the process. These 
|gases are not noxious or detri- 
mental to health, but good ventila- 
tion materially adds to the comfort 
of the operator. 

“Requests for information regard- 
|ing the adaptability of the process 
|}should be accompanied by a full 
| and complete description of the kind 
j}and character of work to be per- 
| formed, the nature of the material 
| to be processed and a definite state- 
| ment of the operations performed 
| before and after work is treated and 
lthe difficulties now 
| which it is desired to eliminate and 
javoid. Samples of the work fre- 
|}quently prove helpful in determin- 
}ing the solution or solutions re- 
|quired as well as the proper se- 
| quence of operation. . 

“An engineering department is 
maintained for the purpose of 
studying the requirements of pro- 
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‘Approve Standardized 
Arbor Holes for Saws 
And Grinders 


A general conference at Washing- 
ton, D. C., under the auspices of the 
division of simplified practice of 
the Bureau of Standards, Depart- 
ment of Commerce, and attended by 
representatives of manufacturer's 
distributors and users, unanimously 
approved a simplified practice rec- 
ommendation covering the shapes 
and sizes of arbor holes for portable 
electric circular saws and grinding 
wheels. 

It was decided that the approved 
shape of hole for grinding wheels 
should be rbund, while for saws, the 
shapes are to be round or round 
with flat sides. 

The size of arbor hole for the 
above shapes is to be 1% inches in 
diameter (with one inch across 
flats where flattened sides are 
used). This recommendation is to 
be effective as of January 1, 1931. 


ALUMINUM COMPANY 

HEARING SET FOR APRIL 1 

Washington, March 25.—Final ar- 
guments before the Federal Trade 
Commission involving contracts and 
agreements between the Aluminum 
Company of America and large au- 
tomotive manufacturers and other 
users of aluminum will be heard 
April 1 in Washington, it was an- 
nounced today. 


spective usets of the process, but the 
information outlined above is essen- 
tial, in a preliminary way, to the 
effectiveness of this department. 
“It is the purpose of the Bullard 
Company to generally extend the 
use of the Bullard-Dunn process on 
the basis of a license charge and 
royalty fee which are based on the 
electric current requirements of the 
work to be performed. Rates have 
been established which are, in pro- 
portion to the value of the process, 
extremely low and attractive; and 
information related to this phase 
of the situation as well as definite 
data regarding equipment require- 
ments and recommendations will 


be submitted to inquirers after full | 


| investigation of the situation to be 
’ met.” 





CINCINNATI GRINDER 
| OFFERS NEW FACE 
‘MILL ATTACHMENT 


FoR sharpening quickly and 
| accurately face mills 8 inches in 
diameter and up to and_ including 
| 18 inches, a new face mill grinding 
attachment has been developed by 
the Cincinnati Milling Machine 
Company, Cincinnati, O. It is built 
|for use with the new No. 2 plain 
| Or universal Cincinnati cutter 
| grinders recently announced to the 
| trade. 
| The attachment consists of three 
; units; the spindle assembly, swivel 
| base and special arbor. The entire 
| assembly is very rigidly constructed, 
insuring perfect sharpening. The 
| work spindle has a No. 7 Morse 
|taper hole and is mounted upon 
|anti-friction bearings front and 
| rear, giving that sensitive and free 
| movement highly desirable when in- 
|dexing from one tooth to another, 
|A knurled hand wheel on one end 
of the spindle is very useful in 
| Swinging mill to grinding position. 
| The swivel base is graduated in 
| degrees from 0 to 360, enabling the 
| operator to swivel work to any re- 
quired position. Provision has been 
| made for locking the spindle after 
the cutter blade is set in line with 
the centerline of grinding wheel 
spindle, so as to prevent any move- 
|ment of the cutters while setting 
up the tooth rest. Distance between 
Us r line of attachment and table 
is 9% inches. 

Equipment consists of a No. 7 
Morse taper arbor for holding face 
mills that fit spindles having the 
National standard spindle’ end, 
special pulley for driving motor, @ 
straight 8-in. diameter by *% in. b 
1% in. hole-grinding wheel an 
wheel guard. Net weight is 435 
pounds. 


PETERS & RUSSELL 
OFFERS NEW TYPE 
LUGGAGE RACK 


—— 











PETERS & RUSSELL, INC., of 

Springfield, O., manufacturer of 
| the Par line of accessories. has re- 
cently brought out a new Universal 
Luggage Rak. 

This Rak is made in two sizes and 
will fit practically any car having 
bumpers or bumperets. This rack 














| 

iis neat and attractive in design 
|when folded up and not in use, 
When pulled down for a load, there 
is a guard rail that automatically 
rises and insures the snug riding 
|of any parcels or suit cases that may 
| be placed thereon. 

|. The Baggage Master is attached 
|}to any car without removing the 
spare tire by merely tightening up 
two bolts. The Baggage Master is 
rugged and well built and will carry 
any load up to 300 pounds. The 
Par Raks are also furnished in two 
other styles. 


STREET DEPT. TO SPEND 
$70,000 IN LITTLE ROCK 
Little Rock, Ark, March 25.— 
Bids will be taken within a few 
days by the city board of public 
affairs for twelve trucks and other 
equipment for the street depart- 
ment, representing an outlay of 
}around $70,000. 











AUTOMOTIVE DAILY NEWS, WEDNESDAY, MARCH 26, 1930 














|Range of Automotive Stock 


s: Financial News | 





*- 


7 Ns WR: aT: Ww toe - 


MONDAY, MARCH 2% 
NEW YORK STOCK EXCHANGE 


Sales 
Advance Rumely ... 6,160 
Es ccxvencrveass 2,800 
Air Reduction ...... 6,000 
Ajax Rubber ....... 800 
Allis Chalmers ..... 5,900 
Am. Bosch Magneto 1.800 
Amer. Chain pf. .... 400 
Am.-La France 
rrr rr 1,200 
Bendix Aviation ... 35,000 
Bohn Aluminum ... 200 
Borg-Warner ...... 6,200 
Briggs Mfg. Co. .... 5,400 
Briggs & Stratton .. 100 
Brockway Motor ... 3,800 
E. G. Budd Mfg. ... 13,000 
Budd Wheel ........ 3.700 
ao, ear , 3,800 
Caterpillar Tractor.. 1,600 
Checker Cab ....... 5,000 
Chicago Pneu. Too! 9,000 
Chicago Yellow Cab 150 
Chrysler Corp. 30,100 
Clark Equipment.... 300 
Commercial Credit 1,000 
do 6s pr. .. 310 
Comm’! Invest. Trust 500 
do 6%s pf. . j 100 
Continental Motors 2.200 
Cutler-Hammer 100 
B70 POMS ..... 200 
Eaton Axle & Spring 400 
Electric Auto-Lite 2.700 
Electric Stor. Battery 600 
Emerson Brant 
Evans Auto Load ... 
Federal Motors 
Fifth Avenue Bus .. 
Firestone T. & R. .. 1.100 
eer 500 
Fisk Rubber ....... 1.500 
to! eee 30 
Gabriel Snubber A . 100 
Gardner Motor .... 400 
General Electric .... 24,000 
General Motors .... 25,800 
att Saas 100 
CED I bcc aevses 3,800 
Ee: cst vatetnes 90 
GR, bi ewtwnuass 7.200 
TS! eee 100 
Goodyear T. & R. .. 6,100 
_° aaa 300 
Graham-Paige Motor 2,700 
Hayes Body ........ 7,600 
Hercules Motor .... 200 


Houdaille-Hershey B 14,500 
Hudson Motor Car.. 5,500 


Hupp Motor Car... 2,400 
Indian Motocycle ... 116,700 
Intercon. Rubber .. 100 
Interna. Harvester .. 3,900 
Pree 200 
Johns-Manville .... 30,200 
Jordan Motor Car . 100 
Kelly-Springfield ... 900 
££ Es 20 
| eee 80 
Kelsey-Hayes Whee! 700 
Lee Rubber & Tire 2.500 
Ramk Dem ........ oe 200 
Ludlum Steel ...... 4,800 
Mack Trucks ....... 2,800 
Marlin Rockwell ... 1,300 
eee 100 
Martin Parry ...... 
Mengel ....... Nee 1,700 
Michigan Steel ..... 1.700 
Miller Rubber ...... 200 
Moon Motors ....... 2.400 
Moto MeterG & E. 600 
Motor Products ..... 100 
Motor Wheel Corp. . 400 
Mullins Mfg. ....... 400 
Murray Corp. ...... 3,700 
Nash Motors ....... 2,500 
National Acme ..... 700 
Norwalk T. & R. ... 1,400 
OEE, ggdsacesw sac 
Omnibus Corp. ..... 2,900 
2 aaa 500 
Packard Motor Car . 26,000 


Parmalee Transport 6,200 
Peerless Motor Car. 1,000 


Pierce-Arrow ....... 100 
“| eee ere 
i. ae mans 5,200 
Raybestos Manhatta 200 
Reo Motors ........ 5,100 
ON are 300 
ee eee 500 
Shell Union Oil ... 5,600 
ae «| 19,500 
Sparks-Withington . 400 
Spicer Mfg. Co. .... 700 
Stand. Oil of Cal. .. 4,500 
Stand. Oil of N. J. .. 102,300 
Stand. Oil of N. Y. .. 18,200 
Stewart-Warner Spd. 1,200 
Studebaker Co. ..... 3,400 
Thompson Products. . 400 


Timken Detroit Axle 700 
Timken Roller Bear. 1,400 
2 


NOD esc Ox Ride ctsaee 00 
U. S. Ind. Alcohol .. 5,700 
U. S. Rubber ....... 27,800 

SS eae 4,600 
Warner Quinlan .... 3,300 
Westinghouse A. B. . 100 
White Motors ...... 400 
Wilcox Rich A.«..... 

OS Ee ae 300 
Willys-Overland .... 900 


Yale & Towne ...... 100 
Yellow Tr. and C. B. 1,900 

OE ERPS 
3 Young (L.A.) Sp. &W. 400 
+And 6 per cent. in stock. 


e 
Low Close Change 


‘No Sales today 
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tAnd stock. 


NEW YORK CURB EXCHANGE Net 
e 


Sales High Low Close Chge 
18500 Cities Service... 38% 38% 38%— ‘e 

300 =do-.pf ... - 92% 92% 92%+ % 
Cont Dia Fibre. No sales today 
3200 Cord Corp ..... 15% 15 15¥%4+ 
Xs 


Doehler D C.... No sales today 
1500 Durant Motor... 4% 4% 4%— 
Fageol Motor... No sales today 
Fedders ........ No sales today 
Federal Mogul... No sales today 


500 Federal Screw... 33% 33 33% 4+ 1% 
Piat 


800 Ford Canada ... 33% 33% 334%4 % 
900 Ford France ... 92 9% 9% . 
6100 Ford Ltd ... . 19% 18% 19 “a 
200 Franklin Mig .. 20 20 20 eee 
Gen Tire & Rub No sales today 
1000 Gr'nf'ld T & D. 20 172 2 +2% 


Hall Lamp ..... No sales today 
 . See No sales today 
Hoed Rubber.... No sales today 
India Tire...... No sales today 
Isotta Fras ee No sales today 
Jaeger ° No sales today 
100 Lakey - BYe 8% B8Ye— % 
McQuay Norris. No sales today 
Midland Steel... No sales today 


~ 


100 Nat Rub Mach... 22% 22% 22% 

3000 Paramount Cab 8% 7% 8+ 
Perfect Circle... No sales today 
Pines Winter.... No sales today 
Pitt Plate Glass No sales today 
Rolls Royce Am No sales today 


Ross Gear : No sales today 
Safe T Stat No sales today 
400 Seiberling 14% 14 14 
220 Smith A O 21874 210% 218% +442 
Sparks With No sales today 
2300 Stutz Motor 7%; «63% CO % 
400 Thermeid Co 25% 24% 25 \“ 
Iriplex No sales today 
100 Tung So} 26% 26% 26% 
U 8S Asbestos No sales today 
300 Watson, J W 3% 342 3% 
200 Wayne Pump 13% 13 13% se 
100 West Auto 32 32 32 1% 
Yellow Taxi NY No sales today 


NEW YORK OVER-THE-COUNTER 


Din Bid Asked 
6 Am Hard Rubber 61 65 
Dixon tJ) Crucible 165 170 
1.50 Doehler Die Casting 37'2 R 
7 do pt 83 
Eismann Magneto 22 
7 do pf 89 
Rolis Royce Am. oe 13 
do of 16 19 
Splitdorf Beth Elec » 4 4% 
CHICAGO STOCK EXCHANGE 
Sales High Low Last 
200 Acme Steel 74% 74 T4% 
1000 Allied Motor Ind 15% 415 15% 
3650 Allied Products 438 46 48 
350 Auburn Auto 250 249 250 
17600 Bendix Aviation . 49% 46% 48% 
16000 Borg-Warner 47% 45% 47 


11000 Cord Corp 5% 15 15% 


° oi 
550 Houdaille Hershey A 29% 28'2 29 
2 


10600 do B..... 74 25% 26% 
200 LaSalle Exten : a 3 3 
100 Modine ‘ 5542 55% 55% 
i1¢0 Mehawk Rubber 42 12 12 
100 Muncie Gear A 3% 3% 3% 
800 Noblitt Sparks -. 57% 57 57% 

50 Perfect Circle 38 38 38 
150 Pines Winterfront. 42 41% 42 
450 Van Sichlen . . 22 21 2142 
60 Wayne Pump ll‘ 11% 11% 
| CLEVELAND STOCK EXCHANGE 

Sales High Low Last 
300 Apex Electric oo 15 15 

38 Central Alloy pf 108 108 108 
100 Firestone pf ... 86% 86% 86% 
10 General Tire 150 150 150 

5 do pf 88'2 88'2 88'% 


120 Geometric Stamping 18 18 18 
16 India Tire pf 55 
28 Miller Rubber pf 39 39 39 
89 Ohio Brass B M2 75 75 

200 Peerless Motor 82 8% 8% 

345 Seiberling Rubber 14 13% 14 


DETROIT STOCK EXCHANGE 


| Sales High Low Last 
150 Alloy Steel B 5 5 5 

6105 Bower Rubber B... 13% 11% 12% 
100 Detrom St Pr 39 39 39 
295 Diesel W G 22 22 22 


300 Detroit Moter Bus 6% 6% 6% 
4285 Excello : 


10@ Hoover Ba... 16*%2 16! 


2 16% 

250 Jackson M S 9% 9% 9% 

550 Motor Bankers 21% 21'2 21% 
108 Michigan Steel 72 72 - 
500 Pittsburgh Forge 17%— «#17 17% |} 

12 Parker Rustproof 110 110 110 

1300 Packard Motor 22% 2258 22% | 
700 Reo Motors 15 14% «14% | 

100 Timken Axle W742 Wi Ii 

200 Universal Products. 24% 24% 24% 


*| REO REPORTS $1,073,524 


NET PROFIT FOR 1929 


Detroit, March 25——The Reo Mo- 


* tor Car Company reports for the 
* }year ended December 31, 1929, net 
profit of $1,073,524 after deprecia- 
tion, Federal taxes, etc., equivalent 
to 53 cents a share (par $20) on 
2,000,000 shares of stock. This com- 
agg: ae $5,083,588 or 2.54 a share 
in ; 


AJAX REPORTS LOSS OF 


$2,468,248 FOR LAST YEAR 
New Yerk, March 25.—Report of 


Ajax Rubber Company, Inc., and 
subsidiaries for year ended Decem- 
ber 31, 1929, shows a net loss of 
$2,468 248 after interest. deprecia- 
tion, inventory adjustments and 
other charges. In the preceding 
year after crediting reserves of 
$500,000 for rubber fluctuations set 
aside at the end of 1927, net loss 
was $2,063,970. 


DE FOREST CO. ELECTS 


OSCAR MONRAD TREASURER 
Newark, N. J., March 25.—Oscar 


Monrad, president of the Ampco 
Twist Drill Company, has been 
elected treasurer and director of the 
DeForest Company. The board has 
also elected William J. Barkley 
vice-president; Dr. Lee DeForest, 
vice-president in charge of re- 
search, and Allen B. Dumont, vice- 
president in charge of engineering. 
James W. Garside is president. 





j;cent. and earnings per share of 
;common stock increased 25 per! Britain general hardware factory, 
| cent., the annual report, released by 
| Gerard Swope, president, disclosed. 

Profit available for dividends| directors were re-elected and these 
| amounted to $67,289,880, equivalent, 
| after dividends on the special stock, 
|to $8.97 a share on the 7,211,481 
|shares of no par value common : 
stock, compared with $54,153,806, or| pany, Berlin, builders of chucking 
machines, raised its quarterly divi- 
Orders received during 1929|dend rate from 2 to 3 per cent. Of- 
}amounted to $445,802,519, compared | ficers were elected as follows: Stan- 
| with $348.848,512 in 1928, an in-j|ley T. Goss, president; 
| crease of 28 per cent., and unfilled| De Leeuw, vice-president; John S. 
lorders at the end of the year| Black, secretary; 
| totaled $94,623,000, compared with | treasurer, 
| $72,953,000 at the close of 1928, an 
| increase of 30 per cent. Sales billed 
| for 1929 were $415,338,094, compared 


| crease of 23 per cent. 





. 18% 18% 18% | 
100 Federal Screw 13%— «33% 335% } 
120 Ford of Canada A. 33% 33% 33% | 





GENERAL ELECTRIC ENJOYS 
RECORD YEAR IN 1929; 
EARNINGS INCREASE 25% 


New York, March 25—The year 
1929 was the best in the history of 
the General Electric Company in 
volume of orders received, ship- 
ments billed, total profits and earn- 
ings per share of common stock. 

Orders received during 1929 in- 
creased 28 per cent. over 1928, sales 
billed increased 23 per cent., net in- 
come from sales increased 24.5 per 


$7.15 a share, for 1928. 


treasurer. 
The Bullard Company, 


port, automatic 


CONNECTICUT FIRMS 
INCREASE DIVIDENDS 


Bridgeport, Conn., March 25.— 
Western Connecticut manufac- 
turers whose products are used 
extensively in the automotive in- 


optimistic as 
1930 business 
dends being increased by two of 
four concerns which held annual 
this week. 

FPrary & Clark, New 


voted the regular dividend of 75 
cents with an extra 25 cents. 


in turn re-elected the officers. 
F. Smith is chairman of the board 
and Arthur G. Kimball is president. 

Goss & DeLeeuw Machine Com- 


with $337,189,422 in 1928, an in-|>umpers and lathes, 





The efforts of American rubber 


earnings 


E. 


1929 of $993,086.50, 
| equivalent to $3.60 a share. The an- 
|nual report of President E. P. Bul- 


CRUDE RUBBER PROBLEM |e pe present _— 
| marks e fiftie anniversary 0 
DESCRIBED IN MAGAZINE | the company, established 
|and although 1929 closed with de- 
| Cleveland, March 25.—Despite the | clining activity, the company at- 
| collapse in 1928 of the British plan | tained a stronger financial position 
to limit crude rubber supplies, the |and improved physical equipment. 
fundamental gravity of the problem | Development of the Bullard-Dunn 
of crude rubber supply remains | electro-chemical 
practically unmodified and its solu- | which is said*to have successfully 
tion is vital, not only to American| solved the problem of removing 
prosperity, but also to world peace,|scale from hardened 
the Union Trust Company declares. | hailed by President Bullard. 
The board of directors’ member- 
interests to achieve some methods} ship was increased from seven to 
of protecting the sources of their | eleven 
most important raw material are|C. Bullard, . 
described in the bank’s magazine,| Bray and T. E. Dunn. All officers 
In addition to 


new members 
Cc. Bullard, J. 


Trade Winds. Their abandonment} were re-elected. 


by British interests of their plan to/| President E. P. Bullard, these in- 
control the world market by restric- | clude Stanle 
tion of crude rubber exports should | president; A. 
be regarded by rubber manufac-/| treasurer, and Arthur E. North, as- 
turers of the United States as a/sistant secretary and treasurer. 
All directors and officers of the 
“The United States consumes | American Hardware Company, New 
some 70 per cent. of the world’s} Britain, were re-eleeted. George T. 
crude rubber production, but con- | Kimball is president and Isaac D. 
trols only about 3 per cent. of it,’ | Russell, treasurer. The regular div- 
idend of $1 per share was declared. 


breahting spell, the bank says. 





the bank asserts. 


Company Peried 
Acme Steel (new).......... Quarterly 
ME, Cx cuuc ence ecaaxewe a Quarterly 
American Chain ........ ...- Quarterly 
American Chain pf......... Quarterly 
ON LIER Quarterly 
Bohn Alum. . a habe ee Quarterly 
Briggs & Stratton.........Quarterly 
Pee Quarterly 
Budd Wheel Part pf....... Quarterlv 
Budd Wheel Part pf........ Extra 
i. eee Quarterly 
RR Pre . Quarterly 
Cae Sv. “FOUGE. «aos. ccex Quarterly 
Com’! Inv. Trust 7% pf......Quarterly 
Com’! Inv. Trust 6%% pf... .Quarterly 
Detroit Steel Products......Quarterly 
RE Ste he cues vse ee es Quarterly 
ee anaaececkad Quarterly 
Federal Motor Truck.......Quarterly 
Ford Motor, Ltd.(Am.shares) ...... 
Gen. Elec. new, com. ini... ..Quarterly 
General Electric, $10 par... .Quarterly 
General Motors ............ Quarterly 
General Motors 6% deb... ..Quarterly 
General Motors 6% pf.......Quarterly 
General Motors 7% pf..... .Quarterly 
NS yt aasde ka oneek a Quarterly 
Coeeeees Weer OF... cc ccecas Quarterly 
ove scenecwansed Quarterly 
OS Serer Quarterly 
Goodyear Cal. $7 pf. ..... Quarterly 
Goodyear Can. ............ Quarterly 
Goodyear Can. pf. ......... Quarterly 


Greenfield T & D 6% pf. ... Quarterly 
Greenfield T & D 8% pf. ...Quarterly 
Hercules Motors ...........Quarterly 
Houdaille Hershey Cl A ....Quarterly 
Houdaille Hershey Cl B ....Quarterly 


Johns Manville ............ Quarterly 
Johns Manville pf........... Quarterly 
McCord Mfg. pf. ........... Quarterly 
McCord Mfg. pf. A ........ Quarterly 
McCord Mfg. ‘deb.)........ Quarterly 
_ ee Quarterly 
Marlin-Rockwell ........... Quarterly 
Marlin-Rockwell ........... Extra 

CO ree Quarterly 
Otis Steel prior pf.......... Quarterly 
ES e: Quarterly 
Raybestos-Manhattan ...... Quarterly 
SEE arr Quarterly 
Sparks Withington .........Quarterly 


PIE nvcccccecnce- sesnne 
Westinghouse El. & M. pf. .. Quarterly 


Westinghouse El. & M. ..... Quarterly 
We Is 5:6 6 in ads sewed Quarterly 
Wilcox-Rich Cl. B ......... Quarterly 
Wileox-Rich Cl. A ........ Quarterly 
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H. Bullard, 
. Bullard, secretary- 


CURRENT DIVIDENDS 


Payable 


Apr. 
Apr. 
Apr. 
Apr. 
Mar. 
Apr. 
Mar. 
Apr. 
Mar. 
Mar. 
Mar. 
Mar. 
Apr. 
Apr. 
Apr. 
Apr. 
Mar. 
Apr. 
Apr. 
Mar. 
Apr. 
Apr. 
Mar. 
May 
May 
May 
Apr. 
Apr. 
Apr. 
July 
Apr. 
Apr. 
Apr. 
Apr. 
Apr. 
Apr. 
Apr. 
Apr. 
Apr. 
Apr. 
Apr. 
Apr. 
Apr. 
Mar. 
Apr. 
Apr. 
Apr. 


Par. 





Stanley T. Goss, 
J. Crozier, 


cleaning process, 
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How One Newspaper Aids in Used 


Cleveland Plain Dealer, 


Spending $28,000 a! 
Year in Advertising, | 
Direct Dealer Helps, : 
Holding of Meetings, 
Luncheons, Etc. | 


N order to help Cleveland dealers | 

move used cars, the Cleveland | 
Plain Dealer is spending about $28,- | 
000 in one year in advertising in its 
own columns, in direct help to the} 
dealers, and in holding meetings, ' 
luncheons, etc. 

One of the advertisements re- 
produced on this page shows the 
first of a series which will run dur- | 
ing the spring and summer. The/| 
newspaper furnishes the tags for 
the used cars offered by the deal- 
ers and also supplies these dealers | 
with sound selling ideas, not only | 
through the advertising, but orallly. 
at luncheons and meetings, which | 
are held frequently. 

The support of the Cleveland) 
Trade Association is given and the 
results so far are beyond the an- | 
ticipated hopes of the advertising 
agency, the Sweeney & James Com- 
pany of Cleveland. 

Other advertising pages to follow 
that shown, are headed as follows: 

March 20 — Reliable Care are 
“ia 13—“There’ 

— c = 9 > 
me ere’s a 5 o’Clock 


April 17—What Is a Bachelor. 
May 1—“It’s No Trouble at All.” | 
May 15—Thrifty? Then Bargains 
in Unused Mileage. | 
May 22—Your Daughter—Home 
for the Summer. 
June 5—“No! I Can't Because To- | 
day Is the Day——” | 
June 12—Somebody Is Willing to 

Pay the First Year Depreciation. 
June 26—Make Every Sunday! 
Your “Independence Day.” 
July 10—This New Freedom. 
July 24—Now You can Buy Good! 
Transportation—Chearp! 
One thing this advertising in the | 
t has taught the public in Cleve- 
and is that the cars tagged are ex- | 
actly as represented, that the price | 
is fair, and that the value the pur- | 
chaser gets is what he pays for. | 
This confidence in the purchase has | 
helped the dealers considerably. | 
_ Newspapers in other cities are go- | 
ing to help dealers in a similar | 
way, and already a number of them | 
have arranged to run _ identical | 
advertising. 











Published by the Clevelend 


Pies Dealer aad approved 

by the Cleveland Antomebile 

Mewslecturers and Dealer 
Arvesretion 


Every used car advertised 
in the Plain Dealer and ex 
hibited on a dealer’s floor 
is tagged in plain figures~ 
one price to everybody." 


You never have to haggle 
argue, or hargain when you 
choase your tsed car out of 
the brundreds listed for sale 
daily by leading dealers in 
the Cleveland Plain Dealer. 
You know that the adver- 
tised price—the price clearly 
and plainly marked on each 
car's tag—is fair, reasonable, 
rock-bottom. 


Scores of good used cass 
listed in the Plain Dealer's 
advertising columns have 
been driven so little that they 
are just nicely broken in. 
Paint is new; nickel shiny 
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and spotless; tires have 
thousands of miles of geod 
service left inthem. Many 
are equipped with expen- 
sive extras—and these cost 
you nothing. And best of 
all. the most expensive item 


THE PLAIN DEALER 


100,000 CLEVELAND FAMILIES NEED MORE THAN ONE CAR 


Reliabl 
usedL 


are 


one price fo 


XY \ 
»?! 


one else 


Jie CLEVELAND 
PLAIN DEALER 


1S THE MARKET PLACE FOR USED CARS 


Cars 


of purchase — depreciation 
—has been paid by some- 


You will find cars of every 
type and make advertised 
in the Plain Dealer. 
three successive years ‘the 


i” Fr 


7 V ae  é 


@ 


_* . 
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Plain Dealer has led all 
American newspapers in 
volume of new car adver- 
tising published; in North- 
ern Ohio the Plain Deales 
is the great market place 
for used cars. 


Turn to the classified sec- 
tion—now—choose the used 
car you want, at the price 
you want to pay. 


For 


Car Sales 


TEASER ADS SELL 
23 USED CARS 
FIRST HOUR 


(THE modern automobile dealer's 

- greatest problem (disposition of 
his used car surplus) has been 
solved by Harry B. Lang, president 
and general manager of the Gra- 
ham-Paige Company of El Paso, 
Tex. 

For a week blind advertisements 
on a used car sale were run in the 
local newspapers. Seven automo- 
biles were to be sold to the first 
customers entering the place for 
from $6.08 to $146.08, it was adver- 
tised. All of the prices on these 
automobiles ended with the digits 
608. There were the numerals 
“6C8” standing out above all in the 
advertising. 

That was the only key to Mr, 
Lang’s address, 608 North Mesa St., 
El Paso. 

Mr. Lang reported that there 
were scores of prospective buyers 
thronging his store for an hour be- 
fore time of the advertised sale. A 
total of 300 persons attended. Six- 
teen cars, in addition to the seven 
advertised at the “special” prices, 
were sold in one hour. 
| The first customer arriving 
an Oldsmobile coupe fer $6.08 
| “I consider the exceptional bar- 
|} gains offered in the lower priced 
| cars as a good investment in good 
| will,” Mr. Lang stated. “And the 
sale is very efficient to move surplus 
used-car stocks.” 


| Contest Pays 


HENSCHEL MOTORS, INC., au- 
| thorized Ford dealer, at 85 
| Main St., West Orange, N. J., 
| established a new one-day record 





got 


in that organization recently by 
selling ten cars. The previous 
record was eight sales in a single 
day. 

The Henschel organization is 
conducting a contest, its force 
being divided into two units, one 
headed by the sales manager, Jack 
White, and .the other by Leon 
Henschel. They are competing for 
team prizes and individual prizes 
amounting to over $100, the 
largest prize being a $50 wrist 
watch. 

“Competition is keen, and the 
sales are rolling in. so fast that it 
keeps me hustling to get the cars 
from the Kearny plant of the Ford 
| Motor Company fast enough to 
supply the orders,” said Leon Hen- 
' 





schel, president of the organiza- 
tion. “We have over sixty orders 











JANUARY OUTPUT OF 


TIRES TOPS DECEMBER 


New York, March 25.—Statistics 
relating to the tire industry for 
January as compared with previ- 
ous periods compiled by the Rub- 
ber Manufacturers Association are 
as follows:— 

PNEUMATIC CASINGS 
Produc- Ship- Inven- 
tion ments tory 
Jan., "30 4,745,149 4,700,539 12,719,137 
Dec., ’29 3,261,089 3,346,020 12,627,157 
Jan., ‘29 6,722,040 6,626,196 13,712,211 
INNER TUBES 
Jan., 30 4,913,880 5,180,956 
Dec., ’29 3,716,161 3,630,713 13,660,487 
Jan., ’29 6,517,243 7,241,673 15,385,993 
SOLIDS AND CUSHIONS 
Jan., 30 33,399 28,635 169,045 
Dec., ’29 37,936 27,776 162,933 
Jan., 29 42,111 44,068 198,987 
The association’s estimates are 
based on reports furnished by 
manufacturers who produce ap- 
roximately 75 per cent. of the to- 
1 for the United States, but which 
have been adjusted to 100 per cent. 
in the above tables. 


13,551,023 


FESSLER ADDS TO SPACE 


Kansas City, March 25.—The 
Fessler Manufacturing Company, 
builder of automobile bodies and 
funeral equipment, is moving into 
2 new home at 26th and Broadway. 
The new fireproof structure, with 
three floors, gives the company more 
than 26,000 feet of floor space. 





Service Notes | 


25.—The 
of the 





March 
estate 


{ 

| 

| 

| Newark, N. J., 
|business and real 
Kinney Street Garage, 
53-55 East Kinney St., established 
eight years ago by Frank Preston, 
has been leased for a term of years 
to William Evans, former service 
manager of the McFarland Agency 
of New York. Space involved is 
about 5,000 square feet. 


Buffale, March 25—D. H. Mc- 
Carriagher, proprietor of the Park 
Lane Hotel, here, has announced 
plans for a fifty-car garage to be 
constructed in connection with the 
new Fort Erie Hotel, which he is 
erecting at the Canadian end of 
the Buffalo-Fort Erie peace bridge. 
Work started last week. 


Lincoln, Neb., March 25—F. E. 
Splain has purchased the interest 
of L. Firestein in the firm of Splain 
& Firestein, auto tinners, 917 Q St. 
The firm will continue under the 
same name for the present. 


Miami, Fla., March 25 (UTPS) — 
The Automobile Service Corpora- 
tion of North Miami Avenue at 12th, 
where a complete automobile de- 
partmental garage is conducted, 
announces the opening of a new 
department devoted entirely to 
cleaning automobiles. This depart- 
ment will be operated by L. J. Bush, 
who is the originator ef Nukarzing 
automobiles in Florida. 





located at | 





| SMITH STEEL CASTING 


PLANS $1,000,000 PLANT | 
EXPANSION IN MILWAUKEE) 


Milwaukee, Wis., March 25.— 
Plans by the George H. Smith Steel 
Casting Company for plant expan- 
sion expected to involve the ulti- 
mate expenditure of approximately 
$1,000,000 with consequent concen- 
tration of manufacturing activities 
at one location were announced 
here. : 

New and enlarged factory facil- 
ities were made necessary by growth 
of business of the Trackson Com- 
pany, the concern’s tractor equip- 
ment division, and the recent intro- 
duction of several new manufactured 
products, according to W. H: 
Stiemke, vice-president and general 
manager. 

Several scattered factories are now 
operated in Milwaukee by the com- 
pany, besides the main plant. The 
plan is to consolidate all these units 
at the new location. 


WHITAKER BATTERY SUPPLY 
PLANNING LARGER PLANT 


Kansas City, March 25.—The 
Whitaker Battery Supply Company, 
manufacturer of batteries and bat- 
tery supplies, with a branch plant 
in Philadelphia, is being forced by 
its rapid growth to seek larger 
factory facilities. The company has 
outgrown two factories in the last 
few months. Plans are under way 
for the erection of a faetory build- 
ing for the company at 15th Street 





and Agnes Avenue, with a r 
space of 35,000 square feet. 


} 
| | 
| 
| 


New Haven, Conn., March 25.— | 
William Petrainolo is erecting a 
two-story brick building at 157) 
Whalley Ave., in the heart of auto- | 
mobile row, where he will carry on | 
automobile body and coach service. | 





Shop Expansion 





Madison, Wis., March 25.—The | 
Royal Body Company has_ been| 
opened here by Harry M. Spray and 
Henry Eberhardt for the purpose of | 
rebuilding, retrimming and repaint- | 
ing wrecked cars. Both Mr. Spray 
and Mr. Eberhardt were employed | 
for many years with the Ideal Body | 
Company, Madison. | 

Ansonia, Conn., March 25.—Som- 
ers Chevrolet Company, Inc., has 
completely changed over its shop 
equipment and parts department, 
which is now on a flat rate basis. 
H. W. Schrader, formerly a parts 
and service representative of the 
Chevrolet Motor Car Company, is 
in charge of the department. Jo- 
seph Simko is shop foreman and 
George Wheeler is in charge of the 
parts department, both working 
under supervision of Mr. Schrader. 


Memphis, Tenn., March 25.—Wag- 
ner Brake Service Division, 1114-16 
Union Ave., a branch of the Lock- 
heed hydraulic brake system, has 
recently made several improve- 
ments in plant and equipment ac- 
cording to H. Marsh, branch man- 
ager. A new and larger stock room 
brake drum lathe, large brake and 





parts stock have been added. 


on file for April delivery.” 


News of the Accessories and Parts Field 


WELKER-HOOPS FORMS 
DIE-CASTING SUBSIDIARY 


Middietown, Conn,, March 25.— 
Welker-Hoops Manuiacturing Com- 
pany, maker of automobile acces- 
sories, has formed a subsidiary con- 
cern under the name of the Conti- 
nental Casting Company, which will 
have charge of all die-casting under 
the W.-H. expansion program. In- 
corporators of the subsidiary are 
Frederics Axman, Otto W. Hofman, 
Walker M. Levett, Charles A. Rus- 
sell of Haddam and Oscar B. Weik- 
er. Capital stock is $100,000, divid- 
ed into 1,000 shares of common, no 
par value, and 1,000 shares of 7 
per cent. cumulative preferred, cal- 
able at $110 a share. 


ACCESSORY DEALERS TO 
EXHIBIT AT ROCKFORD, ILE. 


Rockford, HL, March 25.— Tem- 
porary floor in balcony of the 
Shrine Temple was laid this week to 
provide space for the accessory dis- 
play, which is part of the twenty- 
second annual four-day automobile 
show, opening Wednesday under 
the auspices of the Rockford Auto 
Trades Association. A _ score of 
dealers are exhibiting 100 cars on 
the main floor and an equal num- 
ber of accessory firms have occu- 
pied booths on the balcony. The 
accessory department display is the 
first the association has ever 
staged. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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N. J. New Car Sales in First Two Months Gain 18.1% 


FEBRUARY SALES 
SLIGHTLY BEHIND =: 


Eighteen Makes Gain 
In Two Months’ 
Period 


RENTON, N. J., March 
25.—New car registra- 
tions in the first two months 
of this year increased 13,181 
units, or 18.1 per cent. over 
the same period in 1929, 
although February registra- 
tions declined 7.7 per cent. 
The February decrease was dis- 
tributed among twenty-six makes, 
while seven makes showed in- 
creases over February, 1929. Pierce- 
Arrow led the February gain, with 
a 235.7 per cent. increase. Erskine 
was second, with a gain of 207.4 
per cent. Ford’s gain was 35.9 per 


cent., while Chevrolet had an in- 
crease of 1.4 per cent. Other 
makes showing increases were 
Auburn, Durant and Franklin. 

In the two months’ compilation, 
gains were made by eighteen makes, 
while fifteen makes showed declines. 
Ford led in unit increase and had 
@ 51.1 per cent. gain. Chevrolet’s 
gain was 12.4 per cent. Pierce- 
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Pct. Gain | 





1929 or Las | 

20 

224 88 | 

474 *6.8| 
*13.2 | 


106 
*22.2 | 


1930 
Pierce-Arrow .. 
Plymouth 
Pontiac 


Dealer Activities 





9 
401 *3.7 | 
7 ~ *143/ 


Studobelten sews 
Stutz 
Viking 
Whippet 
Willys 5 
Willys-Kt. 
Windsor 
Miscellaneous. . 


.|B. L. Branson Motor Company has | 
75.6 | just been organized here to distrib- | 
.|ute Graham-Paige automobiles in 


521 
183 
oes | counties. 
80 ‘ 
——| partments at 57 Woodfin St., for- 

18.1| merly occupied by the Ashlin Motor | 


| Company. 


Totals .......15,580 13,181 


Oswego, N. Y., March 25.—The C. 
|S. Wilkinson Sales Agency, 135 East | 


BALTIMORE GROUP HEARS | Bridge St. Willys-Knight and 
1930 PLANS AT BANQUET] Whippet dealer, will move April 1| 


| the Markson Brothers Building 
| at 166 West lst St. The first floor 


| 


| 


Baltimore, March 25.—Nearly 400 | will be used for the display of new | 


Automotive | Cars, 
| showroom and the rear for servicing | 


cars. 


members of General 
Dealers Association gathered at the 
Southern Hotel for their sixth | 
annual banquet and heard President | | 


Yewell W. Dillehunt outline the|Duquaine, for many years local 
future plans of the organization. |dealer for Whippet and Willys- 

These plans include an intensive | Knight, has added the Graham line, 
newspaper advertising campaign, | according to a recent announce- 


Marinette, Wis., March 25.—Jule 


the second for a used car); 


Asheville, N. C., March 25.—The| trim and Duco service. It will be 


the supervision of M. F. 
The work will be done at 


| under 
Wilder. 


*12.0| this city .and fifteen neighboring|a reasonable cost under the flat- 
The new dealership will | rate 
|open display rooms and service de-| pisher 


system authorized by the 

Body Corporation, using 
jonly genuine Fisher body parts. 

Indianapolis, Ind., March 25.— 
| Announcement is made by the J. C. 
Scanlan Company, direct factory 
dealer for Dodge Brothers, of the 
appointment of Security Motor 
| Sales, 1133 North Meridian St., as 
associate dealer. 


Seattle, Wash., March 25.—Davies 
& Kurz, Inc., has been appointed 
Oakland-Pontiac direct dealer here. 
Headquarters of the new firm are 
at 915 East Pike St. Fred Kurz is 
president and T. D. Davies vice- 
president and secretary of the new 
corporation. 


Enid, Okla., March 25.— The 


radio advertising and a drive to get | 
new members throughout the state. | 
The organization includes in its | 
membership dealers, accessory stores, | 
repair shops and all branches of | 
business affiliated with the auto- | 
motive business. 

Other speakers included Mayor | 
William F. Broening, State Senator | 
David I. MacIntosh, State’s Attor- 
ney Herbert F. O'Connor. Former | 
Mayor Howard W. Jackson was 
toastmaster. 


Arrow had an increase of 410 per, 


cent. and Erskine’s gain was 115.3 
per cent 
The February registration, com- 
pared with the same month last 
year, showing percentage gain or 
loss, follows: 
Per C’t. 
Gain 
1930 1929 or Loss 
uburn 82 6 18.8 
Black Hawk ..... 
uick 
Cadillac 
Chevrolet 
Chrysler 
d 


36 3-67 
1,703 1,679 
212 


136 


Franklin 66.6 
rrr 
Grahem .. 
Hudson 

supmobile 
Serres 
OY ere 
Lincoln . , 
Marmon-R’sevelt. 
Marquette 
Nash . 
Oakland 

* Oldsmobile 
Packard 
Peerless ... 
Pierce-Arrow 
Plymouth .. 
BPORBEADE 2 nice cess 
Reo 
Stearns-Knight .. 
Studebaker ...... 
| AE 
Viking 
, er 
Willys .... - 
Willys- Knight . ai 
Windsor 
Miscellaneous ... 


Totals. ee ere 7,493 8, 3.118 
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48 


Loss. 
The registration for the first two 
months of 1930, compared with the 
same period last year, showing per- ; 

centage gain or loss, follows: 
Auburn ...... 165 112 47.3 
Blackhawk 10 
Buick 753 
Cadillac 115 
2,786 


27.4 
12.7 
12.4 


591 
102 
2,479 


K. C. AUTOMOBILE CLUB 


ELECTS RICE PRESIDENT) 
Kansas City, March 25.—R. P. 
Rice, until a few months ago one of | 
the prominent automobile dealers of | 
this city, has been elected president | 
of Automobile Club of Kansas City 


and will become its executive head. ' 


ment. French Motor Company has been 


appointed Studebaker-Erskine deal- 
er here. Salesroom and service sta- 
tion will be located at 305-7 West 
| Randolph St. The company is owned 
| OY C. F. French and his son, Harry 
ated French. H. C. French operates 
the city bus line and has been in 
the bus business in the state of 
| Oklahoma for fifteen years. 


Tarentum, Pa., March 25.—The 
| Valley Motor Company here has 
| been appointed distributor for De 
Soto, according to an . er 
ment by Kilroy Motors, Inc., 
Pittsburgh. C. E. Elliot is head pe 
the Valley Motor Company. 


Pittsburgh, Pa., March 25.—"The 
Nash-Pittsburgh Motors Company 
| has opened a second used car store | 
here at 5850 Penn Ave., 
to an announcement by George P. | pany, Ford dealer, og 
| Gray, president of the company. | has bought out the Ford dea ership 
| here, formerly known as Bollman- 

Jacksonville, Fla., March 25.—A. | 
W. Johnson, general manager for|name of A. L. Hade Motor Com- 
Claude Nolan, Inc., announces a | pany. 
new service to owners of General| interest in the Hade Motor a 
Motors cars. The new department’ pany, 


Madison, Ia., which is o 
will offer complete body, fender, erated by his brother, H. E. Ha e. 





Princeton, Ill., March 25.—A. L. 





according | Hade, formerly of Hade Motor ~— 
| 


Booth, and will operate it under the | 


He has also bought a half | 


WILLYS- OVERLAND MARCH 
SHIPMENTS SHOW INCREASE 


Toledo, O., March 25.—Shipments 
of Willys Sixes, Whippets and 
Willys-Knight Sixes the first two 
weeks in March show a 331-3 per 
cent. gain over shipments made by 
the Willys-Overland Company the 
first two weeks of the preceding 
month, President L. A. Miller said 
here. Orders on hand for shipment 
the remainder of the current month 
indicate that March business will 
exceed February volume by at least 
50 per cent., not only in the pas- 
senger car line, but in the commer- 
cial car field as well. 

A general view of optimism on 
the part of the Willys-Overland 
dealer organization is apparent, 
based on the outlook for April, 
which indicates a splendid increase 
| over March. Factory production of 
all models will continue to keep 
pace with demand from the field, 
with flexible manufacturing facili- 
ties to assure increased output as 
the occasion arises. 


N. Y. TO PERMIT TRANSFER 
OF LICENSES TO NEW CARS 


Albany, N. Fe March 25.—Gov. 
Roosevelt has signed Senator Wal- 
ter W. Westall’s bill, which pro- 
vides that in case of the sale of 
an automobile the seller may regis- 
ter another car and use thereon the 
|number plates which were issued 
|for the car previously registered in 
his name. The new law will take 
effect January 1. Under the pres- 
ent law the number plates remain 
with the car when sold. 

The Westall bill was introduced 
l'on the recommendation of Charles 
|A. Harnett, commissioner of mvior 
vehicles. The new law, which in- 
'volves a radical change from the 
preseat procedure in the transfer 
of cars, will obviate annoyance to 
motorists and the Bureau of Motor 
Vehicles. 
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CUMULATIVE NEW PASSENGER CAR 


Returns for today: Arkansas, 


Connecticut, Florida, Idaho, New 





States 








Cadillac 
Chrysler 
Franklin 


al 


Gardner 


La Salle 





Graham 
Hupmobile 





Arkansas | 
Conn. | 
Delaware | 
Florida | 
Idaho | 


1 
16| 
4 
13 
3 
Illinois 102 
Maryland| 9 
Minnesota| _ 
N. Hamp. | 
N. Jersey | 
N. Mexico | 
N. Ca'lina | 
N. Dakota [| 11 
Rh. Island] 7 
S. Ca’lina | 
Utah q 
Vermont | 
Virginia | 
W. Virg. ‘| 
Wisconsin | oe 
D.of Col. | 11 
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1 
82 
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37 
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9 1172] 
231 | 
3416 | 
855 | 
774 | 
108 | 
1703 | 
~ 98) ~ 
639 | 
193] 
242 | 
424 | 
140] 
61] 
1020] 48) 
424] 32 
1178] 64 
280] 16 
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4 
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—— 
26 
16; 
——— 
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Totals | 272 1710 


129| 14084] 931 352! 1691) 22602 178 


w 
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Ark.,’29 | 1 
Conn.,’29 | 28 
Dela.,’29 { 6 
Fla,’29 | 3 9 
Idaho,’29| 1 
Illinois, ’ 29] 


33 
133 
22 


21 
500 


2) 449) = 30 1 
18 499] ~—«63 

2, 136) ~=«7 

9° 774] 88; 

2, «1éy—~SC*« 

94, 2813, 341 


37; 772 
i$ 554 
~ -194)_ 
924 
267 
~ 3795 
920 


22 

9, 143 
. 
"137 


w- 


bo 


Chevrolet 

Chrysler be D1 

7 114| 1089 

~ 36) 124 

~ 536, 1863 
~ 4 181] 
| 302) 2555) 
| ~—S«s22| Ss 324) 
47; 192) 
65; 933 
“61; 322, 
4 6s 7 
~ 11) 164) 1276)— 
~ 5] 90) 502) 

“39°C s14) 260) 1123) 
99} 528) — 


| 27 |, 32 
1950, 630] 28, 186, 3260) 18521) 


333 6 754[ 66 
“9 608,47, 
72] 6 
1679| 212 
104; 13 
1589] 123 
173, «11 
182] 36) 
539, 29 
187{ «17 
60 | 
785 | 
452| «28 
883] 58) 
243,34 
1284, COST 


30.6 | Mary’d, ’29| 
19.5 | Minn., ’29 | 
21.8'N.H..’29 | 
$2.7 NJ. 2 
115.3 |? 9 {| 
*27.4|N.M..’29 | 
51.1/% 

39.7 | N. Car., "29| 
_.. | N.Dak.,’29| 
13.2 | RR. Isle., '29] 
*1.2 | S. Ca’a, ’29| 
“9.1 Utah, ’29 | 
tt | Verm't, ’29| 
84.2/ Va.,’29 | 
9 | W.Va.,"29] 5 
*4.4/ Wis.,’29 | 11! 

25.4 | —-}— a5 
956|D-of C. f 12) 
*13.9 Totals,’29 | 295 


90 
10 
367 


215 
417 
104 
64 
909 
3,356 
73 

6 
188 
304 
241 
22 
122 
27 
57 
565 
206 
339 
238 
86 


67 


| see 


i | | | 
——— ee ee ee ee ee ee | | ee te | 
Pos } | Los } | 


Franklin 8 7. 
Gardner 
Graham .... 
Hudson 
Hupmobile 
Jordan 

La Salle 
Lincoln is 
Mar.-Roosev... . 
Marquetie ..... 
Nash .... 
Oakland 
Oldsmobile .... 
Packard 
Peerless 


3| 
oo 
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4 
3 
4 
= 

6 
2 
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125, ~=«21 
Bi 0C«CS| 
2056, -258| 13097] 








35, 
1104; +565) 





780, 156) 912) 29) 281 
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(THERE are four distinct kinds 

of services which are performed 
for car owners by dealers, and 
each of them is some type of a 


maintenance service, a jobber told 
a dealer group recently. 


When a car needs new pistons, | 


spark plugs, valves or the replace- 


ment of some other worn or dam-| 


aged part, the operation should be 
considered as performance mainte- 
nance, he pointed out. This type of 
maintenance covers any _ service 
which will improve the car’s per- 
formance. 

The second kind of service he called 
safety maintenance. Into this class 
he put the adjusting, repairing and 
addition of parts or accessories 
which contributed to the car’s 
safety. Such necessary equipment as 
brakes, lights, horns, bumpers, win- 
dows, mirrors, windshield wipers and 
all other sorts of safety devices with 
which a car is provided should be 


| 
Considered in this way, the entire | 
market served by jobbers may be | 
looked upon as the car maintenance | 
field. Accessories, shop equipment, | 
service and replacement parts all 
are necessary links in the mainte- 
nance chain. Salesmen calling on! 
dealers might benefit by suggesting 
this relation. 


MAY a jobber is coming to the 

sane conclusion that there 
is more money in the highly 
efficient selling of his natural and 
logical lines than in adding other 
lines, non-automotive, and about 
which he knows little or nothing 
and which are already being sold 
much more efficiently by other 
jobbers right in his own home 
town, 

The most positive way to prevent 
one’s staple lines from being picked 
up piecemeal by other jobbers and 
the profit in them ruined by unin- | 


| rious 


NATIONAL CARBON SALES | 
FORCE HAS CONVENTION 


New York, March 25.—The annual 
meeting of the Eastern sales divi- 
sion of the National Carbon Com- | 
pany, in session at the Hotel Com- 
modore, was featured by numerous 
pep talks and discussions on the 
furthering of the sales of the va- | 

products of the company. ; 
About seventy-five salesmen of the | 
Eastern division, which includes | 
New England and the Eastern states | 
to Ohio and the Southern states to | 


Alabama, attended. 


All the officers of the division 
were in attendance throughout the 
convention. These are P. P. Huf- 


| fard, president; H. S. Schott, general | 


sales manager, and W. W. Allen, 
vice-president and general manager. 


| Each of these delivered speeches on 


the sales plan to be adopted for the 
year and outlined aggressive adver- 


| tising to be devoted to certain of 


the newer products, such as the Eve- 
ready Raytheon tubes and the new 


| anti-freez product put out by the 


company during the 
Prestone. 
John M. Spangler was appointed 


the manager of the Eastern division. 


past year, 


Jobbing Concern Builds 
A Big Business in Wheel, 
Rim Repairs for Trade 


By IRA A. ALEXANDER 
INCE moving to its new loca- 
tion at 437 Broadway last Oc- 

tober, the Quinn & McGill Motor 
Supply Company, Denver, Col, 
has engaged in a new experiment 
which is attracting widespread at- 
tention among automobile service 
and garage men in its territory. 
As jobbers for all of the large 
wheel and rim manufacturers and 
many other lines, the firm is now 
giving service on these products 
direct to the customer as an aid 
in keeping dealers satisfied and at 
the same time giving its dealers 
satisfied customers. i 

This plan was not put into"opera- 


Bendix brakes, Stromberg care 
buretors and the various lines of 
wheels and rims. 

According to R. E. Korb, vice- 
president, this arrangement has 
resulted in an unusual set-up for 
an accessory concern, and has 
drawn considerable comment from 
members of the industry both in 
the city and throughout the 
county. The Quinn & McGill 
concern believes that such a plan 
is the answer to the question, 
which has been of vital concern to 
dealers for some time. 

The plan so far has worked ou§ 
with great satisfaction, because cuse 
tomers are wise to the fact thag 


they can now get service direct fro 
the factory representatives, from 
men who are skilled in this work 
because of specialized trainin 

They know that their needs wil 
mect with the utmost attentiog 
simply because, as distributors, the 
firm is obliged to protect the good 
name of the products which ig 
handles. 

The venture has proved profitablg 
m the start, and is getting u 

momentum all the time. Mr. Kor 


serviced and sold as safety main- 
tenance. ; 

Then he went on to say there is 
comfort maintenance, which covers 
all services which provide for the 
comfort of drivers and passengers. 
In this field he listed springs, steer- 
ing apparatus, heating, ventilating 
and other features of the modern 
automobile which require attention 
if those who use it to get 
greatest amount of pleasure 
Satisfaction out of the car. 

Then there is appearance mainte- 
nance. Washing, polishing and 
cleaning of automobiles; straighten- 
ing of fenders and removal of body 
dents, dressing the top and retouch- 
ing the finish, and the addition of 
accessories and embellishments 


tion until after the situation had 
been studied from all angles for 
several years. Then it was decided 
that. in view of the condition of the 
accessory business, means must be 
taken to overcome any depressjon 
likely to occur within the coming 
years. 

“ In order 
to install a 
was found 


telligent competition is to sell these 
lines so well that outsiders cannot 
effectively compete. 

Every jobber ought to know how 
to buy and sell his own lines so 
well that other business men of 
good sense will regard it as hope- 
less to try to pick up a profit by 
carrying a few automotive jobbing 
propositions as a side line. The job- 
the ber who cannot handle his merchan- 
and | dise in this manner has yet a great 
deal to learn about his business and 
he had better realize that fact as 
quickly as possible and begin doing 
something about it. 

If an automotive jobber must 
holler and howl about trade condi- 
tions when he can’t hold his own 
‘ against the competition of people 
which enhance an automobile’s ap- | who take his lines and use them as 
pearance all fall into this division'a football, then perhaps he would 
of the maintenance field. be better off to grab somebody else’s 


CASCO PRODUCTS NAMES 
NEW REPRESENTATIVES 


Bridgeport, Conn., March 25.— 
Casco Products Corporation, maker 
of cigar lighters for automobiles, 
has appointed C. F. MacLennon of 
Boston as representative for the 
New England States, eastern Can- 
ada and northern New York state. 

Elias Shapiro of Philadelphia will 
represent Casco in the Philadelphia 
territory. The Ruben-Moss Com- 
pany will continue to handle the 
New York metropolitan area as 
heretofore 


to have space in which 
service department, it 
necessary to move to a fre 
larger and better arranged head 
quarters. This was done last fall, | gives it as his opinion that the play 
and the company took over its pres- is a natural line-up, and one which 
ent location which was fitted out!should be encouraged because 
both as a jobbing store and as @/helus the jobber to keen the nam 
plant equipped to give service much | of his products alive in the indivicde 
as the regular garage However. | ual territory, and because it 
only those products which the com- | economically sound. 
pany handles exclusively are serv- Inasmuch as the past winter hag 
iced. Under no conditions are any | been featured by considerable sno 
other repairs undertaken so_ that with the usual accompaniment of 
at present service 1s given Only OM | slippery streets, the first winter hag 
| been propitious because of the larg 
|number of accidents to wheels an 
|rims. Considering that the Quit 
& McGill firm is. jobber for all 
| the large wheel and rim manufacy 
| turers for this territor’. it is plaiff 
| to be seen that the average cuse 
tomer has plenty of reason for coms 
|ing to this firm to get his tack 


are 


] 


lines and start kicking them around 
util real competition kicks him 
clean out of the automotive indus- 
try. 


REGISTRATION TABLE, FEBRUARY, 1930 


Mexico, North Carolina, Rhode Island, Vermont, Virginia, District of Columbia 


| 
| | 

| 

| 
| | 
| 
| 

| 
| | 





| 
| 


|done. The more important fac 
however, is that they aid come an 
are still coming, so that the plas 
had an added benefit of getting 
good start, and the idea is now int» 
planted among customers that thef 
can get their work done here. 
=, | .Lfhe Quinn & McGill Motor Su 
533 | ply Company was first organiz 
4,429 | nearly twenty-five years ago, an 
“787 | for many years was located ne 
' |Colfax and Broadway. Howevely 
13,678 | the original founders of the busi 
2892 | ness have not been active for man 
"9 | years, Mr. Quinn retiring in 19 
3,372 |}and Mr. McGill in 1915. At tha, 
35g | present time F. P. Lilley is the prese~ 
—_ , |ident, while R. E. Korb is vice-prese 
7,493 | ident, and E. Thompson is secretarye 
995 + | treasurer. 
vac The firm, which now employg 
2,490 | thirty-two persons, is distributor for 
~ 720 | Colorado, Wyoming and New Mexe 
=, |ico for the eight largest wheel and 
963 |rim manufacturers, as well 
1,416 | Stromberg carburetors and Bendi 
647 brakes. A complete line of other 
: accessories is carried as adjuncts to 
313 | these lines, although, because of the 
4537 | natural volume, the wheel and rim 
"__ | business is the specialty. Since the 
1,653 | move to the new location in Octoe 
4,423 | ber business has steadily been off 
1,300 the up grade. 
55,333 
1,752 | 
2,755 
603 


JOHN T. STANLEY BEATS 
NECESSITIES BOWLERS 
2,827 
631 


New York, March 25.—The bowle 
13,707 
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Packard 
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Marquette 
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Plymouth 


1,640 
2,389 


2 
98] 45 


_ 
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Arkansas | 
Conn. | 
Delaware | _ 
Florida | 
Idaho | 
Illinois | 44 
Maryland | 4) 
Minnesota| 4 
N.Hamp.{ _ 
N. Jersey { 10 
N. Mexico | 
N.Ca’lina| 2 
N. Dakota | 1) 
Rh.Islandj = 3 
S.Ca'lina [|| 
Utah | | 

Vermont | 

Virginia | 2 29, «12 
| 31] 14 
99,27 
43, 23; 
1000] 508 
14| 2 
62] 47 
15{, 15) 
28| 28 
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Wisconsin | 
D.of Col. | aa 
Totals | | 577 
Ark.,’29 | 10 
Conn., 29 | 43 
Dela.,’29 | 9) 
Fia,’29 | es ore 25 
Idaho, ‘29 | é ie 3) 16] 
Hlinois,’29| 51 249, 322] 148 


- 8) «59 ; 26; ~=—«:10 


ing team representing John T. Stan- 
ley Company, Inc., took on the age 
Mary’d,’29{2|_ 7 ~=«‘B “19713; 38 3,004 
n., 29) 7 ~ 39; 87] 30 159] 17; «63 3,114 
: 12] 6 


}gregation from Automobile Nessities 
Minn., ’29 | re 17| 
~ 15 | 2 10 385 


rlast Wednesday evening and the 

Mobo contingent came out on top 
N.H..°29 | Cs am ca %.. 
N.J5.,°29 | 18 121; 236] 150 | | 341] 66, 268, 3 | 8,120 
; ~ S| 12) eee ie 10; 3; «12 : 469 


in the three games rolled. 
N.M.29 | 
64 116 | 219 | 5 48 7 6,329 


The leading scorer for the Stan- 
leyites was J. Schultz, who average 
N. Car., 29] 3 _ iad Woes es 
k..29]. 11 14| 47 | 839 
3 10, 58] 21 911 


171, and who also took down thé 
high individual honors with a score 
of 191. These two teams will hook 
up in a return match on April 2. 
— — JOHN T. STANLEY CO., Inc. 
N. Dak., 29| 1 
R.Isle.,’29] 1 ) 
S.Ca’a,’29] 4 11 21| 87, 1 2,001 
— | 19] ig] 8 ic... 
10]: 11| 326 
ae 2 ; 44] 56, 95 | 3,191 
6} «32 ] 31; D5] 16 1,644 
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" 1 
7 T ‘ é : a = , 5 € * 
; 48, 129] 18 55, 218] 10) | 3,813 
24) = 9, 105] 12; 22 1,568 
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~ 38) = 44] 25 ~ 12| 22) 
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AUTOMOBILE NECESSITIES 
Jochim 159 131 15 
| Williams : 144 
142 
119 
159 
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157 
121 
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167 
731 


1 69 
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4 
3 

1 
3 
1 
- 
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175 191 
Wis,29 | 1) 3) 


~ 14! 
140} 


x 2 
D.of C. | 3 
Totals, °29 | 
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W. Va.,’29| 
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IN ew Dealers 
Appointed 


INDIANA 





Auburn—K. & S. Auto Station, 


Fort Wayne. 
IOWA 

Hupmobile—Joe Wachtel, Arnold's 
Park; A. E. Hodoval, Oxford Junc- 
tion. 

Graham -Paige—West Side Garage, 
Waukon. 

Marmon - Roosevelt — Mohnike 
Brothers, Burlington; Bluedorn 
Motor Company, Davenport; Louis 
Dockterman, Davenport. 


KANSAS 


Hupmobile—Scheibel Bros., 
City. 


Scott 


KENTUCKY 
Hupmobite—Denton & 
michaels, Paris. 
Marmon-Roosevelt—H i | | 
Garage, Louisviile. 
Graham-Paige—J. L 
Shepherdville 


LOUISIANA 


Marmon-Roosevelt—T. J. Texada, 
Alexandria 


Car- 
Street 


Williams, 


MAINE 
Durant—The Morris 
Company, Inc., Bangor 
Hupmobile— Hopkinson 
Fort Fairfield 
MARYLAND 
Graham - Paige — Central Motor 
Car Company, Baltimore. 
MASSACHUSETTS 
Durant—E. C. Chaddeck, Malden 
Hupmobile — Arthur R. Haynes, 
Canton 
Gardner—F. H. Hillman, Pitts- 
field; Gustin Motor Company, Wo- 
burn; R. E. Herrick, West Medford. 
MISSISSIPPI 
Durant — Massey & West 
Company, Booneville. 


Lancaster 


Brothers, 


Motor 


KEY TO ABBREVIATIONS 
USED IN THIS TABLE 


GENERAL 


*In addition to its regular line Oldsmo- 
bile also offers a de luxe line. De luxe 
equipment inciwdes: Six wire wheels (with 
six tires and tubes!, @wo wheels carried 
in front fender wells and securely locked 
in position, chromium-plated headlamps, 
four spring boots, folding trunk rack at 
rear and sheet metal fenders, etc, ducoed 
in color on those models on which ducoed 
sheet metal is more harmonious than is 
black enameled sheet metal. It is also a 
special lime for 1929. 

. SPEEDOMETER 

AC—AC Spark Plug Co., Flint, Mich 
NE—North East Electric Co., Rochester 
Ste—Stewart-Warner Speedometer Corp., 

Chicago 
Wal—Waltham Co., 

Mass 


Watch Waltham 
CLOCK 

*Optional. 

Borg—Borg Cieck Co 

Jag—Jaeger Watch Co., New York city 

NH—New Haven, See Phi 

Phi—Phinney-Walker Go., New York city 

Ster—Sterling Electric Ciock Corp., New 
York city 

Tho—Seth Thomas Electric 

Wei —-Walitham Watch Co, 
Mass 


Waltham 


FUEL GAUGE 


Bos -Boston Auto Gauge Co., Pittsfield, 
Mass 

Gro—Grolan Co. Dayton, O 

KS—King Seeley Corp., Ann Arbor 

Nag—Safe-T-Stat Co., Toledo, O 

Moto-M—Moto Meter Co., Inc., L 
N. ¥., and La Crosse, Wis 

Roc—-Rochester Mfg. Co., Rochester, N. Y¥ 

Ster—Sterling Electric Clock Corp., New 
York city 

US—U. S. Gauge Co., New York city 

Nat—National Gauge & Equip. Subsidiary 
of the Moto Meter Company, Long Isi- 


and City 
LOCK 

BS— Briggs-Stratton Co., Milwaukee 
Blos—Blossom, Delco-Remy Corp., 

son. Ind 
Ele-—Mitchell Specialty Co., 
D-R—Delco-Remy Corp., Anderson, 
Her--Hershey Mfg. Co., Chicago. 
Joh—Johnson Automobile Lock Co., 

Louis, Moe 
NE—North East Electric, Rochester, 
Sha—Shaler Lock Co., Milwaukee, 
*Reo Model 15 uses Mitchell 


SPARK PLUG 


AC Spark Plug Co., Flint, Mich 
Champion Spark Plug Co., Toledo, O 


Mich 


I. City 


Ander 


Holmesbure 
Ind 


st 
a. ¥. 
Wis 


Ac 
Cha 
BATTERY 


Ex—Electric Storage Battery Co., Phila- 
delphia 

Nat—National Lead Battery Co., St 
Minn 

P2e 

USL 5. L 
Fails, N. ¢ 

Wil—Willard Storage Battery Co 
land, O 

D-R—Delco-Remy 

*Also using USL and D-R 


HEAT INDICATOR 


AC-—-AC Spark Plug Co., Flint, Mich 
Mot-M— Moto Meter Co., Inc., Long Island 
City. N. Y., and La Crosse, Wis. 
Safe-T —Safe-T-Stat Co., Brooklyn, N. Y. 
CIGAR LIGHTER 


Products Corp., 


Paul, 


Batiery Corp Niagara 


Cleve- 


~as~—-Casco Bridgeport, 
Conn 

*Cigar in many cases are op- 
tional! equipment, and are not stan- 
dard on all modeis; the names of light- 
ers shown indicate the makes supplied 
to various car makers. 

Cuno—Cuno Engineering 
Conn 


lighters 


Corp., Meriden, 


Passenger Car Equipment 


Prest-O-Lite Co., Indianapolis. Ind | 


SEE 





and 


Accessories 








NAME AND 
MODEL 


| Fuel Gauge 


| Speedometer 
on Dash 


| 


Auburn 8-95 
Auburn 6-85 ' 
Auburn 125 ! Ste 
Blackhawk 6 | Ste Borg | 
Blackhawk 8 | Ste Borg |M 
Buick 40 a 
Buick 50 | AC 
Buick 60 | AC 
Cadillac _ | AC 
Chevrolet a 
Chrysler 80 =| AC 
Chrysler 77 | NE 
Chrysler 70 | NE —_—\|- 
Chrysler 66 | NE |— 
De Soto 6 | NE 
De Soto 8 
Dodge Six 
Dodge Senior 6 
Dodge DD 
Dedge 8 
Durant 40 
Durant 60 
Durant 6-14 
Durant 6-17 
Elear 6-75 
Elear 8-95 
Etcar 8-96 
Elcar 8-130 
Elear 140 

Essex 6 

Erskine 53 ] Ste 
Ford A | Ste 
Franklin 145-147 | NE 
Gardner 150—| 
Gardner 140 
Gardner 136 

Stan. 6 | 
Sp. 6 
Stan. 8 


2 

eo 

‘ 
NDH 


A | 


| 


= 
oo 
oo 


“a 
07) 


— |K-S 
K-S 
Jag | Nag 


Ster 


Yes 
| Yes 
Roc 
Nag 


No 
No 


Ste — 
Ste 


Ste Borg 
Ste 


K-S 


K-S 
K-S 


Graham 
Graham 
Graham 
Graham Sp. 8 
Graham Cust. 8 
Hudson 8 | Ste 
Hupmobile H | Ste 
Hupmobile C | Ste 
Hupmobile S Ste 
Jordan Mod. 8G | 
Jordan Mod. 8T | Ste Ster | Nag 
Kissel 6-73 | AC Yes / K-S 
Kissel 8-95 | AC Yes | K-S 
Kissel 8-126 | Ac Yes! K-S 


La Salle —s| AC Jag | Nag 


Linceln 8 
Marmon Eight-69 | NE 
Marmon Eight-79| NE Ster 
Mar.-Roosev'lt 8 | Ste 
Marmon Big 8 | NE 
Marquette = | AC | K-S 
Nash Tw. Ign. 8 | AC Borg | K-S 
Nash Tw. Ign. 6 AC | K-S 
Nash Single | AC K-S 
Oakland 8 ~e.hCU— (ES 
‘Oldsmobile = = | AC =—- — | K-S 
Packard 726-733 | NE Jag | K-S 
Packard 740-745 NE Jag ! K-S 
Peerless Mast. 8 | 


AC Ster 
Peerless Cust. 8 | AC Ster 


NE 
| NE 
, NE — | K-S 

NE -|K-S 

NE Ster | K-S 


— | Ster 
Ster 
| Ster 


Ste Ster | Nag 





| Plymouth 
| Pontiac AC 
| Reo 15, 20, 25 | Ste 
| Studebak'r Dict. 8! Ste 
Studebak’r Dict. 6: Ste 
Stud. Com. 6 Ste 
Stud. Com. 8 Ste 
Studebak’r Pres. |; Ste 
Stutz _ 
Viking 8 


NE | Ree 
K-S 
- {| K-S 
K-S 
K-S 
| K-S 
K-S 
NH | K-S 


Willys 6 98 B 
Willys-K 668 
Willys-K. 70B 
Windsor 6-69 
Windsor 6-72-77 
Windsor 8-85 
Windsor 8-92 


NE 

NE 
Ste 
Ste 
Ste 
Ste 





| 
|GR--Grand Rapids Metalcraft 
| Grand Rapids. Mich 

| Baic—Cincinnati BaH Crank Co., 
| nati, O 

| Met—Metal Specialties Mfg. Co 

| NE—North East ‘“‘Hot-Heads.”’ 


SMOKING AND VANITY 


| 
| awS—Art Metal Works, Newark, 
| Fis—Fisher Body Corp., Detroit 
|GR—Grand Rapids Metalcraft 
+ Grand Rapids, Mich. 

| Lin—Linden 

vS—Van Sickien Corp., Elgin, Ui 

| Tera Ternstedt Mfg. Co., Detroit, 
| McF—McFariaa 

| Opt—Optional. 

'*On some models 


BODY FINISH 
| Arco John L. Armitage & Co., Newark, 
N 


Corp., 


Cincin- 


SETS 
N. J. 


Corp., 


Mich 


! Cley—Cleveland Varnish Co. 
Ditz—Ditzler Coler Co., Detroit, Mich. 

Duc—E. I. du Pont de Nemours & Co., 
Philadeiphia 


-M DR 
-M DR 


| Mot-M_ Ele 
| Mot-M 


—7 Mot-M 
— | Mot-M 
— | Mot-M 
| Mot-M 


Mot-M 
| Mot-M 
| Mot-M 

Mot-M 

Ste Borg | Mot-M 
| Ste Borg | Mot-M 
Mot-M 
Mot-M_ Ele 


| Own 
Jag | King 


t 


Ele 
Ele 
Ele 





Cha 

| Cha 
Cha 

| Cha 
| AC 
AC 
AC 

| AC 

| AC 

| AC 
AC 
AC 

| AC 





Her 
Her 
Her 


DR 


DR 


Ex | AC 
Ex | AC 
Ex | AC 


Ex {ACC 
“wil | Safe T  — 
Wil | Mot-M Cas 
Wil | Mot-M Cas 
Wil | Mot-M Cas 
ress | Mot-M_ Cas 
wil | — 
_Wil_| Mot-M 

Wil | Mot-M 

Wil Mot-M 

Wil Mot-M 

Wil Mot-M 

USL | 
USL | — 

USL | Yes 
USL ! Yes 


Yes 
Yes 


Ete 
Ele 
_Ele 
Sha 


Ele 

Ele 
Sha 
Sha 
Sha 
Sha 
Sha 


| Cha 
| Cha 
| Cha 
| Cha 
Cha 
| AC 

Yal | - 
‘Ele | Cha 
Yal | Cha 


USL | Mot-M Cas 
USL 
USL 
USL 
Ex | Mot-M 
Wil | Mot-M 
Own | — 


wil | — 


Mot-M Cas 


Cha ‘USL | Mot-M Cas | 

USL | Mot-M Cas | — 
USL | Mot-M_ Cas | GR 
Pre | Mot-M Cas | Lin 
Pre | Mot-M Cas | Lin 


Yes | Tern Tern | 


- Cas | Tern Tern Duc 


No 
- - ——e - DR i = 

USL | Mot-M Cas 
Mot-M Cas | 


Mot-M Cas! Yes 


~ Cas | GR 


' 
| 
| 





Parking or 


Vanity Set 
Make of Body) 


Finish Used 


Windshield 





Se 
BB | Side Light 


| Ind 


Ind | 

Duc DR | DR 
Duc DR | DR 
Duc DR 
Own 
DR 
> *Hal 

*Hal 

*Hal 

uc *Hal 
Hal 

*Hal 

*Ind 

Hal 

Hal 

‘| Rin Cor | Cor 
Rin Cor 
—_ Cor 
Cor | 
— | Mur Hal 
Mur Gui 
Mur Hal 
Mur Hal 
Mur Hal 
JB 


Ind 


- - Yes 
GR |*Duc 


Tern 


| Tern 
| Tern 


Tern 


DR 
*Hal 
Hal 
Hal 
Hal 
*Hal 
Hal 
*Hal 
*Hal 


Fis = 
AWS AWS 
AWS AWS 
AWS AWS 


Pp 
P 
P 


Hal 
Gui 
Hal 
Hal 
Hal 
Yes 


_ - 


JB | JB 





‘Ste *Borg | Mot-M DR 
Ste *Borg | Mot-M DR 
Ste *Borg | Mot-M DR 


— | Mot-M Ele | AC 


| NE Tho | K-S — 
| Mot-M DR | Cha 
Mot-M DR | Cha 
Mot-M DR / Cha 
Ster_ Mot-M DR | Cha 


Mot-M _ 
ee i *r | Mot-M 
Pierce-A., C, B, Aj NE Wal | Mot-M 


___| Ste Borg | Mot-M DR 
es K-S 


Mot-M Sha Cha 
Mot-M DR ! Cha 

Mot-M Joh 
| Mot-M DR Cha 





Cha 
Cha 
| Cha 
Her | Cha 
Her | Cha 
Her | Cha 
Her | Cha 
Her | Cha 


Pre 
wil 
Wil 
Wii 
wil 
wil 


Mot-M 


| Mot-M Cas 


Pre | Mot-M Cas | Opt 

Pre | Mot-M Cas | Opt 

| Mot-M_Cas | Opt 
Mot-M -- 

| Mot-M Cas | GR 
| Mot-M Cas | GR 


Opt |#Ditz Cor | Cor — 
Opt |*Ditz Cor | Cor 
Opt |*Ditz Cor Cor 


| | Ind Kok | — 


Kok | 
Cor Kok |— _ | Ste 


| Day 
alc Balc | Day 
uck Buck | Buffalo Lo 
| Buck Buck | Buffalo 
— — | Buffalo. 
| Buffalo 
Buffalo 
Buffalo 
| Motow 





ad 
= 
£ 

oe 
B 
B 
B 
B 


er 
er 
er | 


| Motow > 


Yes : 
“— | Ste 


oume | 
o- 7 Ste 
- | Ste 
| Ste 


Ste 
Ste 
Ste Ste 

| Ste Ste 
t+— | Own Own | 
’ Eat | 


—|No | Eat 
case - 
| Kel | Gen Gen | 


CG 
CG 


| 
= | 
| 





GR 
GR 


GR Hal | Hai 
GR Hal | Hal 
GR Hal! | Hal 
GR Hal | Hal 

Hal = Hal 





__Ex | Mot-M_ — 
Wil | Mot-M Cas 
Wil | Mot-M Cas 
Wil | Mot-M Cas 


Ele | Cha 
Ele | Cha 
Ele | Cha 


; Hal 
Hal | Hal 
Hal 


— | Val 
Val 
Val — | 


*Yes 


i* Yes — 


‘Ste 
Ste 
Ste 


| Ste 
| Ste 
| Ste 
_ | Ste Ste 
Ste Ste | 
- | Own Own | 


— |- ne 








Wil | Nat 
Wil | Nag _ 


‘Her | Cha 
ba 
Ign | AC 
Ign | AC 
Ign | AC 
DR | AC 


“Her | Cha 


Wil | AC 
Wil | AC 
~ eh mat 


Nat | — 


Her { AC — 
Blos | AC 
Blos | AC 
Blos | AC 
DR | AC 
DR | AC 
BS | Cha 
BS | Cha 
BS | Cha 
BS | Cha 
Ele | Cha 
Sha | AC 
DR | AC 
“*DR | Cha 
Her | Cha 
Her | Cha 
Her | Cha 
Her : Cha 
Her | Cha 
| Cha _ 
{| AC 
; | Cha 
| Cha 
| Cha 
5 | Cha 


Ex | — 


USL | Mot-M 
USL ; Behe 
Wil | — : 
Wil | AC =... 
re | Mot-M Cas 
Pre 


Wil | Mot-M_ NE 


Wil | 


Pre | 


Wil | Mot-M 
Wil | Nati 

Wil | Mot-M 
Wil | Mot-M 
Wil | Mot-M Yes 


Pre | Mot-M Cas 
<< ee 
USL | No 
USL | Yes 
USL | Yes 
~ Nat | Mot-M 
USL | Mot-M 
USL | Mot-M 
USL | Mot-M 


| Cha 


Egypt—Egyptian Lacquer Co 

Gli—Glidden Co., Cleveland, O 

Mou—Mountain Varnish & Color Works, 
Teledo, CO 

Mur—Murphy Varnish Co., Newark, N. J 

Rin—Rinshed Mason Company, Detroit 

Val—Valentine & Co., New York city. 

VEP—V. E. P. Co.,, St. Louis, Mo. 

*Various other lacquers used. 

‘Also Gli 


STOP AND PARKING LIGHTS 
Vice—Cincinnati-Victor Co., Cincinnati, O 
Aga—Federal Pressed Steel Co., Chicago. 
Cor-——Corcoran Co., Cincinnati, O. 
D-F--—Delco-Remy Corp., Anderson, Ind. 
Gui—Guide Motor Lamp Mfg. Co., Cleve- 

land, O. 
Hal—Hall Lamp Co. Cincinnati, O 
Ind—Indiana Lamp Corp. Connersville, 


Ind 
Sto—Stover 


Signal Engineering Co., Ra- 
cine, Wis. 





JB—John Brown Lamp Co. 
*Also using Oor. {Also using Ind. 
tReo Model 15 uses Hall 


NE | GR 


Wii | AC -—™ Gas || Yess 
Cas | 
Cas Yes 

Ex | AC Cas | Tern 
— Cas | Cuno 
Nat | Mot-M  —. AWS 
Nat | Mot-M Cas’ AWS 


Nat | Mot-M Cas GR 
USL | Mot-M Yes | GR 


ae i F is 


| Mot-M Cas | Own 
Wil | Mot-M Cas | GR 
Wil | Mot-M Cas | GR 


Fis Fis | 


pe i Ind 


Wil | Mot-M Yes | 


wi jac — | 


| ¢Not 


| Ste—Stewart-Warner 


Dit Ind | JB~ 
Dit Ind | Ind 
Duc Sto’ Ryan 
Duc Sto Ryan 
Duc Sto Ryan 


Yes 
Yes 
Yes 


Yes 


[Eat Eat | 
| Eat Eat | 
— | Per | Bad Bad 
— | Per | Bad Bad | — 
— |Wahl| Bad Bad | Day 


Lov 
Lov 





AWS Val Cor. Cor 
GR Val Cor Cor 
Val Vic § Vic 


GR | Val Cor . Cor 


Yes | Duc DR | — 
GR Duc Hai | Hal 
Duc Hal Hal 
Duc JB $§ JB 
Duc DR “Gui 
Duc DR 
Yes Val Own 
Yes | Val Own 
No | Val Gui 
No Val Gui 

ja an 
*Hal 


AC 


AWS 


~ +#Fis 


Tern 
Own Own 
Cor 
Cor 


*Hal 


-- Duc 


~ +Gui 


Ind 

Ind | 
Ind | 
Ind | — 


ma pae 


DR | 
Yes | 
Yes 
: Yes 
Yes 
JB 
JB ' JB 
JB JB 
JB | JB 


Yes 
Yes 
Yes 


Gli JB 
Gli 
Gli 
Gli 


WINDSHIELD WINGS 

standard equipment. 

Kok—Fulton Co., Milwaukee, Fis 

Per—Perfection Heater & Mig. Co., Cleve- 
land, O 

D-R-—-Delco-Remy. 

HEATER 

Gla—Gladiator Mfg. Co., Auburn, Ind 

Kel—Kelch; made by Grand Rapids Metai- 
craft Corp., Grand Rapids, Mich 

Per—Eaton Axie & Spring Co., Cleveland 

*Special equipment 

Wahl—Wahl Company. 

BUMPERS 

Bad—Badger Mig. Corp., Milwaukee. 

Bif—Biflex Corp., Waukegan, Wis. 

Buck—See Cen. 

Cen—Central Brass & Fixture Co., Spring- 
field, O. Also makers of Buckeye bump- 
ers. 

CG—CG Spring & Bumper Co., Detroit. 

Eat—Eaton Axle & Bumper Co.. Cieveland. 

Gen—General Spring aad Bumper. 

Speedometer Corp., 

Chicago. 


Yes | Duc Own | Own ‘Own! — |B 
=a ' “Kok |— |CG 
Kok 


*Yes} Kel 
Own Yes! Kel 


Due DR | Gui — | 


~ Ind | Ind Kok | —_ 


“fern | Duc Own | Hal DR |*Kel | USE USE | Buffalo Lov 


Bif |Ow:. Hou 
l CG |iBudd Wahl 
| CG CG '+Day Wahl 
|— } Ste |*Budd Lov 
CG *Day Wahl 
~— | Buffalo Lov 
Eal | Motow Lov 
Ste | MotoW Lov 
Ste MotoW Lov 
Own | Motow Lov 
-Motow Lev 
‘Yes Own 
i+ Yes Own 
Day “Lov 
Gen | Day Gab 
Eat | K-H Hou 
cG |K-H — 
~ Own | Motow. 
~ §CG | Motow 
Eat | K-H 
Eat | K-H 
Eat | K-H 
Eat Eat | K-H Lov 
|— | Eat Eat | Budd Hou 
| Buck Buck | Buffalo Lov 
|— | Own Own | Motow Loy 
i< [a0 “0 7 ne 
— |—— P¥e ion 
— |*Yes Wat 
*Yes Wat 
iYes |i Yes Lov 
+Yes |7Yes Lov 
Yes |7Yes Loy 
‘Yes |*Yes Loy 


— | Bif 


Cen 
Cen 
Gen 
Gen 

Eat 
— |cG 
— | Own 
}— CG 
"| Eat 


| Eat 
Eat 


Yes 
Yes 


—|— Gen | 


Lov 
*Lov 
Lov 
Lov 
Lov 


; US—United States Chain Co 
USE—U. S&S. E. Corp., Long Island City. 
tExtra equipment. 
{*Altso using Eat. 
| §Extra equipment on Reo Model 15. 
| WIRE WHEELS 
} *+Not standard equipment. 
| Budd—Budd Wheel Co. 
| Motow—Motor Wheel Corporation. 
| Day—Dayton Wire Wheel Co., Dayton, O. 
| K-H—Kelsey-Hayes 
| Buffalo—Wire Wheel Corporation of Amer- 
ica, Buffalo, N. Y. 
*On some models. 
SHOCK ABSORBERS 
Con—Continental Motors. 
Gab—Gabriel Snubber Mfg. Co., Cieveland. 
Hou—Houde Engineering Corp., Buffate, 


uN. F. 
Loyv—Delico-Remy Corp., Anderson, Ind. 
Mon—Monree. 
Wat—Joehn Warren Watson Oo., Phila- 
deiphia. 
*Extra equipment on Reol Model 16. 
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Are You Clamoring 


HIS year of our Lord 1930 
probably finds about three- 
quarters of a million of us men 
who have “been through college” 
now holding executive positions. 


Most of us, at some time or 
other, because it snap 
course, took Sociology I; and 
therefore all about 
histories. 


Was a 


know case 


‘Therefore, a goodly number of 
you who have been reading these 
pages and who, for one reason or 

1 True 
probably 


another, are interested 
Story Magazine, 
demanding case histories of this 
thesis we have set out upon: that 
the great majority of True Story 
meer’ are of the wage-carning 
classes; that the economic change 
among Agr we classes that has hee n 
taking place for the past ten years 
has become the deciding factor in 
the entire commercial set-up of 
America; and finally, that these 
changes deal more with social and 
economic position than with ethics. 
In other words, that the wage- 
earning classes are trying to obtain a new stand-|expect to do when they get here. Then, on 
ard of living while they maintain the old stand-} their arrival, you interview them personally. 
ard of morals. |And you pretty nearly know in advance what | 
kind of citizens they are going to make. 


are 


se ~~ 3 
ON -Sithias eae, mes te 


To you let us say that we have collected | 
many thousands of such case histories with | 
the most competent help available; and that, } 
while we are strangely alone in this field, the|Of course, the written records are far more 
results from our outside sources seem to check | -accurate than the personal interview Ss, aS we 
with the parallel material that comes to us at|shall see later on. 
the magazine. | 


* * ” * 


* * * * 


* * * * 


| Now, taking our own wage-earning classes of 
To you several millions of other executiv es|native-born Americans and pursuing the same 
who have gotten along quite comfortably and |plan of case histories, we can get a pretty 
piled up fortune and position without the|accurate measure of who they are, what they| 
crutch of college, case histories may not seem|are doing, how they are living, and what their | 
so important, but they really have a value. lobjective is in td rapidly changing world. 
Unfortunately, we have no parallel to go by 
in this work, except in the departments of 
sociology in the universities. And their efforts 
are naturally limited. For some strange reason, 
no other magazine seems willing to claim 
kinship with this great mass of American 
wage-earning people whose new 
status is now providing them with their first 
leaven of culture and who are striving 
earnestly to justify the new social values that 
have been made possible. 
| 


7 * * * 


Case histories, as you know, are the collected 
records of any group of people who are doing 
the same thing or have the same objective. 
They are obtained by getting the letters 
which such people have written to one another 
regarding their objective, or by going out and 
interviewing the people themselves. 


economic 


So 


For example, take any emigration move- 
ment from Europe. You get the personal| ‘There trouble with our statistical 
letters of these people who are coming to|data. That is easy. If you want to find out 
America—letters to their relatives in America,}who a man is, what he does, how much he 
their friends who are helping them, and often-| earns, and how he lives, just go to his house 
to other friends and relatives back!|and ask him. No trouble about that. You may 
‘Then you lay these letters side by side iget an exaggerated answer, but all you do is) 


1S no 





times 
home. 


for Case 


Histories? 


faets, know, pretty 
wonderful here in Americ a, even 
at this time. 


as are 


you 


* * * * 

But if you want to know what a 
man’s problems are, that’s 
other matter. If you want to find 
his wife is going to 


he 


about his daughter 


atl- 


out whether 


leave him, or is worrying 
, or wondering 
still going 


that’s not so easv. 


whether his son is 


straight, 
And here we have to rely not 


so much on interviews as upon 
the innumerable personal letters 
that 


true 


come pouring in on 
story that hits 


of these 


every 
home OW One 


problems. 


And if you don’t think there 
are these problems in these hurly- 
burly to sit 
down for an hour and read som 
letters. 


times, you ought 


of these 


* * * * 
We are not referring to sob stories. We 
referring entirely to social problems. Jim 
Smith runs away with another woman. And 
there’s a problem that affects every wage- 
earning family in America. Jim Smith comes 
back. And there’s the solution of that problem 
in the re-aflirmation of the sanctity of the home. 


iM 


aTe 


ary Brown goes out on an automobile party 
|and into And Mary 
father sits at home with as heavy a social 
problem as ever confronted any man. (Inci- 
dentally, the automobile has been responsible 
for so many social changes that it is almost 
startling when you consider it in the hight of 
\these letters that come in.) 


gets a mess. Brown's 





* * * * 


But it must be evident to anyone, after even 
a casual study of these case histories, that 
without the re-afhrmation of old virtues by 
without the de- 
termined effort to hang on to basic principles, 
you would have a social mess here in America, 
freedom, that all 
the king’s men 


these wage-earning classes, 





[due to this new economic 
ithe and all 
‘couldn’t put together again. 


king’s horses 


And to have an understanding of these 
factors, we claim, is equally important both 
to us and to you. 


* * * * 





'We are assembling a mass of these case his- 


and you find out what kind of citizens these|arrive at a certain percentage for exaggera-| tories and at a later date we shall give them 


in the old country, why they are|tion, then deduct that percentage and you| 


people were 
‘come pretty close to the facts. 


coming to the new country, and what they 


‘to you in basketfuls. Because here, you know, 


And those |is where they come—in basketfuls. 
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The Cadillac Motor Car Company 


announces 


its complete line of more than 100 body types~ unlimited 
color selections». Fisher and Fleetwood Coachwork 


La SALLE V-8 Eight Cylinders 


2 Pass. Coupe.sssessssesseccsecces $2490.00 7 Pass. Sedan........ 
2 Pass. Conv. Coupe......seseeee 2590.00 7 Pass. Imp 
5 Pass. Coupe.....ssssesecseeseees 2590.00 


eee eee eee eee eee eee 


5 Pass. Town Selle. .«co.scc0c0ve> 290000 23 Poss. Realeter..... 


eccee 2925.00 7 Pass. Touring.....cccccscccsecs 2525.00 
5 Pass. Sedanette Cabriolet........ 3725.00 


ee ee eee eee eeeeeeee 


TTTTT TT TiTe 2450.00 5 Pass. All-Weather Phaeton...... 3995.00 


CADILLAC V-8 Eight Cylinders 


2 Pass. Coupt..sseccrsesesecevcees $3295.00 Fleetwood Custom Coachwork 5 Pass. Sedan Cabriolet ........+++ $4245.00 
2 Pass. Conv. Coupe......ssesre0s 3595.00 2 Pass. Roadster.c.ccccccccccccess $3450.00 5 Pass Imp. Cabriolet...... beseees 4445.00 
sP. Co 3595.00 7 PORE, BOGRMiae ce ccccveccccovecese 4295.00 

BBS. COUPE. se eesessceeeeccsenes : 5 Pass. Sedanette Cabriolet........ 4500.00 7 Pass. Imperial 4595.00 
5 Passe. Town Sedan.......+0++++++ 3495.00 5 Pass. Sedanette........s.eeeeeee DORR Dae Ce... oo aecees kc ves 4995.00 
5 Pass. Sedan. ..++++0+seseeereeeee 3695.00 5 Pass. All-Weather Phaeton...... 4700.00 Town Cabriolet.......cseceseeses $145.00 
7 Pate, Godams op cccccescccccccscess SITIO =—- F Pane, GeGaRs cccosccscccacccccces 4195.00 Town Cabriolet.........scesesee 5143.00 
7 Pass. Imp SERS FPN Divccasde cccciciiccscciss 4395.00 Limousine Brougham........... 5145.00 


CADILLAC V-16 Sixteen C ‘ylinders—A Il Fleetwood Custom Coachwork 


2 Pass. Roadetefescsscccccccccccces $5350.00 5 Pass. Imperial...........00+0.005 $6300.00 Tee Seat 06s ce ccccccscsced $7000.00 
RP: Pase6iseccscessccccsccess 6150.00 5 Pass. Sedan..++-.++0eeeeeerseee 6950.00 Town Cabriolet..........sseseeee 8750.00 
All-Weather Phaeton.....,..+++5- 6650.00 5 Pass. Imperial..........+-+++.+++ 7300.00 Town Cabriolet........sssseeee0+ 7150.00 
SAR disiincoscxeccensiis 5800.00 5 Pass. Sedan Cabriolet............ 6125.00 Town Cabriolet........sssssee00e 8750.00 
3 Pass. Coupe. .c.ccccccccccccccsese 6850.D0 | Pass. oo sian Gabe —- 00 Town Cabriclet.....-+-cccsoccees 7150.00 
2 Pass. Conv. Coupe. ..ccccesssece 5900.00 5 Pass. Sedan | ee ovcesdeccnss FERS Cie ss ridescvevicos 8750.00 
5 Pass. Imperial Cabriolet...:..... 7350.00 ; ; 
2 Pass. Conv. Coupe........+6+++- 6900.00 Gis Mi cccsesceseraceces 6225.00 Limousine Brougham.......+++++6 7150.00 
5 Pags. Club Sedan........ccccceee 5950.00 7 Pang Imperial Sedan............: 6525.00 Limousine Brougham.......++s00 8750.00 
5 Pass. Club Sedan... .cccccccccecs oo ee ern 7225.00 Town Brougham...,.......sssee0s 9200.00 
S$ Pass. Sedan. .....cccscssoccsccce 5950.00 7 Pass. Imperial Sedan..:.......... 7525.00 Town Brougham.........sseeeees 9700.00 


Special Custom Coachwork up to $15,000.00 pw V-16 chassis. All prices, f. 0. b. Detroit 


ESIGNED and built as are no other cars, these models, 

from the La Salle to the custom Cadillac V-16, offera 

range in variety and choice not obtainable in the combined 
products of all other makers. 


in Cadillac, Fisher and Fleetwood plants every consider- 
ation is given to the attainment of the highest degree of 
fineness and precision. No builder of automobiles so posi- 
tively assures the purchaser: 


Ast, the highest known quality in a motor car. 
2nd, uniformity of car behavior under all conditions. 


3rd, proven safeguards in driving and control—the silent 


«Syncro-Mesh” transmission for the simplification of gear- 


shifting; safety-mechanical four-wheel brakes for more 
miles per hour with greater safety; harmonized steering for 
the effortless manipulation of these cars in congested traffic; 
and non-shattering Security-Plate Glass for your protection. 


Ath, service of a kind which only Cadillac and La Salle 
owners know—service stations in the United States and 


The G. M. A. C. Deferred Payment Plan is available to all Cadillac or La Salle purchasers 


Canada provide a completely standardized service at prices 
limited by the factory, and available to every Cadillac or 
La Salle owner, no matter where he may be; plus a main- 
tenance system which enables the owner to prevent trouble 
tather thari pay for its correction. 


5 th, the most moderate first cost for any fine car, and oper- 
ation and upkeep costs which over the years will prove less 
expensive than for any other car. 


Oth, the joyous satisfaction of possessing all that a motor 
car can give, and the pride of ownership of the finest and 
smartest ‘of all cars 


{ Sixteen-Cylinder Trials Cars Available] 


The possibilities of eight-cylinder engines attain their maxi- 
mum in Cadillac V-8 and La Salle V-8 power plants. 
Cadillac performance is now carried to new heights in the 
V-16. The only way you can realize how extraordinarily 
the V-16 performs is by riding in it or driving it. A tele 
phone message will bring this car to your door. 











